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I want vou to know all there i+ to know about the

Galloway Gasoline Engines. This catalog will tell you

just how our engines are made.. It will show you something of the factory in which they

are built. It will make clear to you our plan of selling them. Remember, our catalog is

our only salesman, as we sell all our engines fresh from the paint shop of our faBtory to the

user. Read it more carefully than any other catalog that comes to your mail box as it

will save you money.

The Galloway Engine is made in our own factory and like all other o Ghlloway's

manufactured products it is different from the ordinary gasoline enging. It is #n engine
with an enviable reputation through more than fifteen

Foreword

Read all I have to say in this catalog about the
Galloway Gasoline Engines

Your dealer may tell you that the Galloway is not a good machine. I foumd it to be
a fact last fall when attending several of the State Fairs, that there are dealers who are mis-
representing me and the sort of goods I sell, who today never even saw a Galloway
machine. They do it because I stand between them and a 25% 10 505 profit which means
a saving on my engines of from $50.00 to $300.00, according to the size you buy.

Now, it is only natural that dealers don’t like me—but it is not fair for one man to
misrepresent another simply because he is a competitor and is saving money for the man
who buys of him. Hundreds of my customers and friends, and farmers who had never
even bought of me, told me these facts—and so I determined that the first thing I would
do in this catalog would be to call attention to my
liberal and fair plan of selling engines as 1 know that

years' of satisfactory service. Over three thousand of
them have been spld in lowa alone. It was formerly
called the Davis Jr. and sold by the Cascaden Manu-
facturing Company of this city.  In April, 1908, we
bought the entire gasoline engine business, as well as
several other lines, from Mr, Thomas Cascaden, sole

REMEMBER
We are actual manufacturers selling gasoline engines
direct from factory to farm

every fair minded man can see that 'my goods must
be all and more than I claim for them and mucl better
than those sold by the dealer or I could not afford

to sell them on the plan I do.
I guarantee every machine I sell. T stand back

owner, and with our new factory and new modern
equipment are prepared to turn out the best gasoline
engine on earth—one containing every modern improvement. The kind you want to buy.

Our plan of selling them is so simple and our terms so liberal, that our offer must
appeal to every man interested in owning the most satisfactory power for ordinary pur-
poses—the gasoline engine. Read carefully our thirty days' free trial offer on this page.
Read our price guarantee on page two. How we stand back of our goods and protect our
customers is shown in illustration on page three.

Sold on Thirty Days’ Free Trial

Our thirty days' free trial offer is juiaghis. We positively agree to give anyone buy-
ing a Galloway Gasoline Engine, on any ©ne of opr selling plans, thirty days in which to
try our engine before deciding definitely to keep it. Iffany customer, after giving our
engine a fair trial, finds it is not satisfactory or all that wasclaim for it, he can return it and
we will refund any money paid us and pay the freight both ways.

You take no risk when you buy of us and we absolutely insist on our customers being
satisfied. We realize that the first fundamental principle in selling an engine successfully
by mail, is that it must be absolutely right in the first

of my guarantee with a $25,000.00 legal bond and
the entire $400,000.00 capital of this concern. Do
you get any such guarantee from any dealer; No! And you never will—nor any better
goods, as no better goods can be made in the lines I sell.  And you pay your dealer for
what you do buy about twice what you pay when you buy of Galloway, Now, don’t
take my word for what [ say unless you want to—d»an’t take any dealer’s
word—be your own judge.

Just do as hundreds of my customers have done. Send for one of my engines and
give it a trial for thirty days free. Prove to your own setisfaction that it is the engine best
suited for all general purposes on your farm. “Test it out carefully. Examine into its
construction.  Try it out for power.  If it is not up to rated capacity ship it back at our
expense,  Keep a record of its fuel consumption. If it is not as economical an engine as
there is made, do not keep it. They are made in every way just as good as money and
brains can make them—built out of as good material as you will find in any engine made.
Just price any other pasoline engine at your own dealer's corresponding in size to ours
and see if we do not save you a lot of money. The only reason in the world why we can
make such low prices as we do, is on account of the enormous quantity we make—making
all engines of a size alike—turning them out of our enormous factory as though they
come out of a huge machine, and shipping them right
direct to the user fresh from the factory paint shop.

place—hecause when we send them out we do it know-
ing that if they are not right they will come back.
That's why our engines are built better than the or-
dinary engine and an expert is not required to run one.

I want to say right here, as president of this
company, that I do not want a single dissatisfied

REMEMBER
We believe in our engines—and in our customers. We
stand back of one—we protect the other

With our up-to-date equipment we can turn them out
and sell them for less than engines not half as good
cost some manufacturers.to build. I want you to be
the judge of the merits of the Galloway Gasoline
Engine. Our thirty days’ free trial offer is the best

customer on our entire list of customers. As a straight
business proposition alone we cannot afford it. Just
stop to think what it means to us to have 10,000 to 15,000 satisfied customers using Gal-
loway Gasoline Engines, Galloway Manure Spreaders, Galloway Cream Separators, etc.
I want to tell you we have that many on our list today and it is growing larger every day.
We have sold machines in every state in the Union and it is 2 common thing to see Gallo-
way's name and trade mark. I am proud of this record and it has been built on ,ust this
same plan on which I want to sell you a gasoline engine.

I believe in my engines and stand back of them. I believe in my customers and pro-

tect them.

guarantee on earth that our engines are just a little
better than the best. We could not possibly make an
offer like this unless we knew our engines would stand the test. Prove it by trying one.

President

The William Galloway Company, Waterloo, lowa
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the only right and logical way. It means a saving of from eight to ten crisp five-
dollar bills on our 24 h. p. engine alone, $75 to $175 on our 5 h. p. engine and as
much as 50% on every engine we sell.

Why not stick these ten, twenty or more crisp five-dollar bills that we save you down
in your own pants pocket, add them to your bank account, use them to pay some other
bills, to buy a manure spreader or a cream separator, or put them in other improvements
on your farm or in your business?

When you buy the Galloway you pay just one manu-
facturer's profit. Please remember again that we are actual
manufacturers, not jobbers or a catalog house. Our large
output makes it possible for us to buy materials from 10% 1o
20% cheaper than any ordinary gasoline engine concern. We
save money right at the start on our castings and still more in
working and finishing them. In making gasoline engines this
is a big item. Our shipping facilities also are unsurpassed as
we have two main lines of railroads passing our factory doors—
one other main line in Waterloo and direct connections with
three big trunk lines.

We can produce gasoline engines, on account of the
enormous quantity we make, and sell them direct to the user,
at prices lower than some concerns can make them for—let
alone sell them to you at a profit. In addition to our great
saving on cost of materials due to our large output, we want
to tell you our way of selling engines cannot be beat for saving
the buyer a lot of money.

The Galloway of selling gasoline engines saves you a lot
of money. When you buy of us there are no jobbers, dealers
or agents profits to be added to the cost of manufacturing.
You will not have to pay any traveling men’s expensive sal-
aries or for their ten-cent cigars, dealers bad debts, etc. We
sell our engines only through our only salesman—this catalog.

Now, our coming out with these remarkably low prices on our engines is causing a
big stir among manufacturers and dealers everywhere. We are getting letters or word
from our customers and friends nearly every day telling us that the dealers are not treating
us fair, but are saying all sorts of things about us trying to hurt us and our business, just
simply because we stand between them and an enormous profit of $30 to $300 on the
different sized engines we sell.

If any dealer tells you our engines are not standard and what we claim for them, or
that we will not do as we say we will, I want you to remember just three things. First—
that Galloway puts his engines out on a strictly thirty days’ free trial to let you prove for
yourself what his engines will do before you decide to keep them. Second—that every
claim we make regarding our engines is backed up by two guarantees as well as the entire
capital of the Wm. Galloway Company. 'These two guarantees are given on this and
the next page. Just read them. We make the first price guarantee ever made by any
concern in this line. Third—remember what our customers say about our engines—this
is the surest and best proof on earth that the Galloway leads them all. We have given
in ¢his catalog seven solid pages of testimonials and actual illustrations to show what the
Galloway will do in actual use,

When it comes down to the point of buying the Galloway or any other engine made,
we say to you be your own judge. Buy the engine that will give you the greatest value

O UR new method of selling gasoline engines direct from our own factory to user is

Price—An Important Matter

I want to tell you all about gasoline engine prices and
how we can save you fifty per cent if not more

for the least money and is the
best protected. If you do that
there is only one engine for you to buy—the Galloway.

The trusts set the prices and the dealers are their tools to make you p1y an exorbitant
price if you will. They will try and make you believe my engine is an inferior engine.
"That you can’t get repairs, etc.

You are as much of a business man as they are. When you want repairs for an
engine you buy from them they have to send for them and get the profit for doing it
You are your own dealer when you deal with us and save this profit. There is abso-
lutely nothing to their talk except they want the profit you save when you deal with me.

Just try my engine beside theirs.

Compare the engines, compare the work done, compare the prices, and judge for
vourself—I leave it entirely to your own judgment.

And don’t forget this, the dealer is not as good a judge of a good machine as you are
because it is you that will have to use it.

Now, I want to say just one word here about our advertising. That is the one argu-
ment firms selling through dealers can dig up to raise against the Galloway. It isan
actual fact that we spend less money in advertising to sell Galloway engines than any of
the six best known firms selling gasoline engines through dealers spend in straight publicity
advertising. One or two of these firms, in fact, spend from two to three times more every
year than we do and have this large advertising expense to add to their already tremendouvs
heavy selling expense on their machines.

The majority of these firms are top-heavy with high-priced salaried men and are over-
capitalized, which means another heavy expense which must be added to the selling cost
of every machine they make.

I want to tell you I can save you a lot of money if you buy a Galloway Engine

I will absolutely guarantee to do this. Read my price guarantee offer below.

I want you to prove this for yourself,

I want you to investigate the prices other cohcerns are asking for their engines. Just
write a few of them for their camlogs and best prices.

Compare their prices with gurs. Figure out the big difference in price yourself and
then give the Galloway engine a thirty days’ trial before you place your order elsewhere—
a trial will show what the Galloway actually will do under all conditions on vour farm
and will easily convince you that there is no better engine made selling at any price.

My Price Guarantee Offer

POSITIVELY GUARANTEE to save anyone buying a Galloway Gas-

oline Engine from 25% to 50% of the regular list price asked for gasoline

engines by concerns selling their goods through dealers. If any customer
of ours is not satisfied that we have saved him this much money on the
Galloway, we agree to take back the engine—refund his money in full—and
pay the freight both ways at any time within thirty days from the time he
receives the engine at his station.

[Page 2]



__ #__é-" Our $25,000 Guarantee Bond

I want you to have confidence in our way of doing business.
This bond is your absoluie protection

Our bond is a form of business insurance. It distinguishes us from up any kind of a story against me
other manufacturers, It absolutely guarantees you against any possible loss in doing business with us. It positively just because I stand between them
assures you that our engines are all and more than we claim for them. It makes your money sent to us as and from $50 to $300 profit, ac-
safe as if it was placed in any bank. You take no risk in buying of us on our fair and square cording to the size of the engine
plan. 1 instituted this bond protection in our plan of doing business right at the you want. I actually know of
start. It has been a great success. Our customers who have done busi- and can trace up cases where
ness with us, and that means thousands who have sent us their they have made up stories
money with order, feel just as safe as if they were and misrepresentations of the

doing business with their own home banker. rankest kind about my goods
just to block a sale, when

they know they cannot
themselves buy engines
at the price I sell mine
to you. So that’s an-
other reason why I put
up this bond. If you
will stop and consid-
er, I believe you will
appreciate the fact
that we must have
absolutely as good
an engine as there
is made in order
to stand back of
it with this
bond and our enorm-
ous capital, When you buy a
gasoline engine be sure that it is guar-
anteed and that the guarantee amounts to some-
thing. There is no other manufacturer selling engines
under as strong a guarantee as this. Buy a Galloway and you
get the best engine made, as well as the best protected, on a strictly thirty days’
free trial and at a price to suit you. Buy the Galloway Engine every time.

Remember, it is not my word you have to take, it is your word I have to take.
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But I want to tell you, we
do not put up this
bond merely
to insure con-
fidence on the
part of our cus-
tomers. It is a
form of protection
from unscrupulous
manufacturers who
make claims and
promises but do not
keep them. It distin-
guishes us from this class
of manufacturers who
do not have faith enough in
their goods or in their cus-
tomers to be willing to stand
back of the one and protect
the other. It also proves
beyond any question of doubt
that even iIf dealers tell you we
will not do as we agree, that we
will. I know how it is, some
dealers will say anything and make



ACK in '69, and it is only forty years ago, not long either as men reckon, two
young men in Ayrshire, Scotland, heard the insistent call of the West. It is only
seven miles from the birth place of ““Bobby Burns,” and it seems a long way from
Waterloo, lowa, but let us see.

These young men were far from content and they longed for a larger opportunity and
a greater field of usefulness, and America held out its golden promise.

It took two weeks in those days to cross the water. It was in March and the voyage
was rough and these two young Scotchmen, John Galloway and William
Brown, cemented a life long friendship, which the common interests of
business and later the stronger ties of kinship was to strengthen.

It took a week those days to cross the country from New York to
Iowa, and these young men found themselves in the early spring looking
on u new land whose promise they could but guess, but which seemed
bright and sure.

For a year John Galloway worked for John McDowell, a prosper-
ous farmer of Tama county. The next year he went to work for James
Wilson, now our well known “T'ama Jim," Secretary of Agriculture,
and a little later the young Scotchman took Mr. Wilson’s cousin in
marriage and settled on a quarter section near Berlin, Iowa. ‘

Land in those days was worth $10 and $12 an acre.

Through the years John Galloway raised corn and grain and saw -
his farm grow and his acres increase in value ’till now they are worth
$150 an acre.

During these years a large family of children grew up as strong and
sturdy as the trees in the wind-break planted with his own hands in the
early 70’s. Lucky children, too, for they grew up under the stern
Scotch discipline of the Free Kirk which knows no good
but best, which knows no rule but right. They were
taught to do right and fear no man, and when a thing
needed doing that it must be done, not a quarter, not a
half, but done right to a finish.

These are personal points but nothing I can say will
give me greater pleasure than to here express my appre-
ciation of the good staunch Scotch stock from which 1
am descended, because I believe it has enabled me
to carry to success some ideas of right manufacturing,
and right selling and right dealing, which I have formed;
carry them to completion regardless of opposition in
any quarter.

1 was born on that farm down near Berlin, Towa,

A Little History

Telling how it happened. Read it over if it takes a
whole hour

WM. GALLOWAY

and I worked from dawn to dark just like

other farmer boys are doing today. I know what farming means—from breaking sod to
hauling the grain to market; from teaching a new born calf to drink out of a pail to driving
the fat steer into the yards in Chicago or Omaha. 1 have used the old machinery and I
have used the new, and I know the prices farmers have to pay for it.

One of those days on the farm I saw an advertisement. T think it was in the Iowa
Homestead. A man wanted an agent for windmill springs, and I thought I could sell
them. In fact, 1 knew I could, and I made my first venture in busi-
ness with a dozen of those springs and I sold them because they were
good springs and an article that was needed. I went out and sold
hundreds of them. I traveled from house to house with a horse I
traded for and an old buggy that cost me $12.50.

One day 1 met an implement dealer who wanted me to work for
him by the month, and 1 started in.

This implement firm was live and progressive. They soon began
to wholesale wagons, buggies and farm machinery to the dealers, and
I was sent out on to the road by this jobber to go from town to town
selling to implement dealers only at wholesale, and 1 began to find
out things.

I found out a lot of things for I commenced to open my eyes to
what the farmers had to pay for their goods.

I was astonished, and said to myself, *“If ever I have a chance to
become a mamufacturer I will sell my goods direct to the farmer at
wholesale prices or better.”’

Here is an every-day case as an example.

We used to sell a 6-horse power engine for $204 to the dealer, and it
wasn’t a very good engine at that.

My employers were jobbers; they bought it from the
manufacturer and he had to pay his salesman a heavy com-
mission for making the deal.

I traveled over the country selling these to the dealer
and I got my commission as well as my employers making
their profits,

‘T'he dealer then tacked on 25% to 30% and sold it
to the farmer, and I have no doubt by the time it got into
the farmer’s hands that 6-horse power engine cost him $300,

In fact, I think that he most likely got less for his
dollar in the way of engine value than in any other way he
could have bought.

Think of it! He spent about three times as much
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for his engine as I ask today
for my 5-horse and he didn’t
get an engine that was one-
third as good; no, not one-
quarter,

Of course, it paid him

to get the engine; there is no doubt about
that; but think of the amount of money he had to invest before he began to get his returns.

Now, this set me to thinking. I thought then that if farmers could afford to pay
$300 for an engine it must be a wonderful thing for them to have.

I could understand why it would save him in the course of a vear many days of his
valuable time, and that it would do much of his work a great deal better than he possibly
could have done the work without the engine.

But it didn’t seem right to me that he should have to pay that much to start with, and
I fiigured that when [ got in business for myself that there was going to be an engine sold
to the farmer at a reasonable price and it would be a good engine, too.

Well it wasn’t long before I bought an interest in that jobbing business and in about
a year and a half more I bought out my partners and started in business on my own hook,
and 1 didn't forget, either, the lesson I had learned on that gasoline engine matter.

I started in manufacturing and marketing my products direct to the farmer.

I took up the manure spreader business, and the whole United States knows that
William Galloway finally succeeded in getting the best manure spreader on the market
and that it is being sold today at about one-half what you have to pay others for a machine
not one-half as good.

But there was a continual demand for a gasoline engine.

Men would write in, I have used your spreader and it gives me perfect satisfaction.
Do you make a gasoline engine,” and 1 would have to tell them that we sold a gasoline
engine, that it was a good one but that we didn't make it ourselves, and I made up my
mind that I would have an engine that I could make myself, cut out everybodys' profits
except a reasonable manufacturer’s profit, and sell the machine direct to the user.

Well, in 1908 the opportunity came.

The Cascaden Manufacturing Company of this city have for years been making what
I considered the simplest, most durable, most powerful gasoline engine on the market, It
was called the Davis Junior.

I used to want to handle the engine but I couldn’t get the opportunity because Mr.
Cascaden also sold direct to the consumer, but finally he made me a proposition and
though it ran into many thousands of dollars I accepted his proposition and bought the
Cascaden factory, Davis engine, patents, patterns, raw material and finished product.

I took the whole business and I now own exclusively and manufacture this engine,
and from now on it will be called the Galloway.

We have improved it in many ways. We have made it a better engine, and of all the
engines [ have seen at the State Fairs this year, and I made it a point to see every one, it
has invariably been the lowest priced engine on the ground, the handsomest, the easiest
running, the most simple, and by far the most satisfactory engine selling at any price. You
will find this true if you compare it with the engine the dealers sell in vour own town.

Just think what my engine has to stand in the way of a test. Day in and day out in

my factory it must go through
the most rigid trial so that when
it leaves my factory I know it is right.

But that's nothing to the test it has
to stand after it gets onto your place, for I say to
you that you can set the machine up yourself, put it to running and try it for thirty days
vourself, free.

You can make it pull any kind of machinery that an engine of its rated horse power
ought to pull, and I would like to ask you if you think your dealer would dare to let his
engine go out without going along to see if everything is going well.

He daren’t do it.  His engine isn’t built that way, and that’s why I claim that this is
the toughest endurance test to which any engine could be put.

1 have given you this little history because I want you to know something of the way
we try to do business.

I have through my early training gotten certain ideas of right that I must carry out,
and I have applied these ideas of right in my plans of right selling, right manufacturing
and a right price, and it seems to me after looking the whole situation over that the only
right way to sell a man an engine is to say that he can try it for himself and that I will
abide by his decision in the matter.

I know the dealer will object and he will do a lot of talking against my engine.

He will tell you that it won't work. He will tell you that you are foolish to spend
your money that way.

You can't blame the dealer; he is in business to make money; but I just want to ask
you this. Will his engine pull one pound more, will it run your saw any faster or make
it cut a bigger stick because the dealer gets his 40 % profit?

Will his engine make your mill grind one bushel an hour faster because the dealer
makes his 40 % profit?

That 40% might just as well be in your own pocket for you to buy a new suit of
clothes with, or for you and your wife to take some trip that you are planning on.

In short, you could do many things with those dollars if they were in your own pocket
that you couldn’t do with them if they were in your dealer’s pocket.

So whatever the dealer or anyone else has to say just decide this matter on your ewn
judgment. Think over what I have told you of how I came to be in this business and see
if you can agree with me as to whether or not I have the right plan of selling,

I know I have. Twenty thousand American farmers have told me so this year and
three times that many will tell me the same thing another year, for the price is right, the
article is right, and it is sold to you on the only right plan—direct from factory to user.

Remember, you don’t even have to take my word. It is your word I have got to take.

You try the engine for thirty days and you do the deciding.

‘We make the engine in the first place as near right as human skill can make it, know-
ing that it will have to stand this very test.

I invite your attention to the rest of my catalog, for every page means a dollar to you
It is just the same as though a dollar bill was pinned on every leaf that you turn.

Yours truly,

[Page 5]



Our Location

It helps to save yvou dollars and cents. [ want to make clear

to you the advantages of our exceptional location

E are situated right in the heart of the nation in one of the most
wide-awake, progressive cities in the country. The city of Waterloo
has a population of about 25,000 hard working people who mostly
own their own homes and enjoy living to the fullest. This bustling
manufacturing city is situated on the banks of the beautful Cedar River. Its
splendid homes, green lawns and magnificent shade trees make it one of the
most beautiful of cities. Its public buildings are imposing; its paved streets,
energetic busi-
ness men, ex-

R AN, T s P e oot e e e |
N it e ; T ﬂ cellent school
| SR T s 0 n facilities, all
' ' ] . % stamp it as an
ideal modern
American city.
The illustra-
tion on this
page shows
Waterloo’s
beaunful Me-
lan arch bridge
spanning the
Cedar River.
Asimilarbridge
is now In pro-
cess of con-
struction one
street below. In the background can be seen the towers of some of its churches,
the Black Hawk County Court House, large jobbing houses, several manufac-
turing establishments, its milling industries, the Illinois Central Railway station
and interurban car crossing the bridge. IFor progressiveness, energy and up-to-
dateness, this city is second to none. These conditions contribute to making
the home life of its many factory workmen pleasant and happy. The workmen
here are satisfied and unaffected by strife and turmoil. There are no strikes to
interfere in the manufacturing or to cause a cheapening of the quality of our
output. Waterloo is fast becoming famous as the factory city of the middle
west, No city could be more fortunately situated for a concern manufacturing
gasoline engines and other farm implements to be put out in exchange for the

fariners products grown right out of the soil.

We understand conditions perfectly because we live right in them. The
raw material used in the construction of our engines lies almost at the doors of
our factory. We get our lumber right direct from the mills of Wisconsin. All

by
|
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our iron ore comes from the famous

Mesaba region of northern Minnesota, and it is moulded in our own foundry.
There is no large expense for long freight hauling of raw materials to our fac-
tory. We are in turn in a position to deliver the finished product at our custo-
mer’s station at the least possible expense as we are situated in the heart of the
greatest buying section in the world along the lines of goods that we handle.
All these things make our location very favorable to the man who buys. It
means that the man who buys of us gets the best goods at lowest possible cost.

Our Shipping Facilities Are Unequalled

There is nothing more necessary for a satisfactory conduct of a mail order business
than good shipping facilities, 1 believe that our shipping facilities are unequalled any-
where. We are located on the main lines of the Illinois Central, Chicago Rock Island &
Pacific and Chicago & Great Western Railroads, the latter two of these roads pass right
by our factory doors. We have close connections with the large trunk lines of the Chicago
& North Western; Chicago, Milwaukee & St. Paul and Chicago, Burlington & Quincy
Railroads. We also carry goods in warehouses at Minneapolis, Kansas City, Fargo,
North Dakota; Madison, Wisconsin; Indianapolis, Indiana; and Portland, Oregon; so that
we can make very prompt deliveries to any section in the United States. [t very frequently
happens that enough orders come in in one days time so we are able to make up
special car load shipments to a state, securing quicker service and lower freight rates per
machine, We consider prompt shipments a most important feature in our business, When
vou send us an order it is filled quickly and the goods do not lie three or four days in the
railroad freight houses on account of conjested freight as in large cities. Our business is
so large that the railroads put a regular freight man right at our own factory so the goods
are packed in cars ready for shipment right out of our own factory instead of being carried to
different freight depots. We aim to make up carload shipments to different points nearly
every day so as to insure almost through fast freightservice. Consider these things carefully
in connection with the other many advantages in buying goods of us. No matter where
you are situated we can
save you money on gaso-
liﬂl} eng]nes. WE can even
ship engines from here to
Alaska, Maine, Florida,
California, Washington,
Canada and foreign coun-
tries, as well as every state
in the Union, and save you
all the way from 30% to 50%
over what you would have
to pay for gasoline engines
of the same capacity and
equal quality in your own
town.
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Why? Because we know
when we make it to sell by
mail it's got to be right in every way to stand up to the thirty days’ test which we ask
every customer to make before deciding to keep the engine.
There was a time that gasloine engines could not be sold successfully by mail direct
from manufacturer to the user.
Why?
Because, they were not a positive success.
Because it took an expert to run them and he could not do it at times.
Because they were complicated and hard to run.
That time is over so far as our engines are concerned, although I will not say that it
is over on all gasoline engines made today, because some of the engines that are safd today,
especially those made by smaller con-

Only Successful Mail Order
Gasoline Engine

They also know that their johs depend on the goods being made right and that we, as
well as themselves, are better off financially to simply keep the goods at our factory and
not ship them out at all if they are not absolutely right in every particular, because it is
not our word you have to take in this matter, but it is your word and say-ro that we have
to take about the goods. We know the goods have to be right and better for you-(in order
to get your business) than they would be for a dealer who has nothing else to do but keep
running the different goods he sells, and the manufacturer who makes the dealers goods
realizes that if anything is wrong with the goods, the dealer can fix it.

I tell you this is not the case with the Gailaway. The engine has got to be right
before it ever leaves our shop, as near as it is possible for human genius and skill to make it.

Every piece of our engine is carefully inspected and if one piece that is not exact
should happen to go into the engine and you should get it, the workman who put in that

particular piece knows it is traced back

cerns and sold through dealers, will not -
work without an expert and somebody
continually around them.

It is not the case with the Galloway. : :

Because in the first place, before we # The W
made our deal with the Cascaden Man- GALLOWAY
ufacturing Company of this city for e
the purchase of their enormous engine
plant, they had sold them for vears
through the dealer and then in later
years by mail—thousands of them—we
looked into the matter very thoroughly
as we realized in order to make a success
of this engine it would have to be right
in every particular and detail to be a
successful mail order engine.

In looking up the matter carefully
we found they did not get 1% (less than
one engine in every 200) of the engines
returned that they sold by mail on thirty
days free trial, and they sold thousands.

‘T'his satisfied us that the engine was
right and mind you this was before we

IGNITER,

AIR PIPE

to him and he may lose his position.

This is what insures a perfect machine.

‘T'hat and the fact that our engine has
always been built on the simplest and
most satisfactory principles is the reason
we have a successful mail order engine
and I doubt if there is another success-
ful one made in the United States today.

We know and realize they have got to
be right in the first place before we put
them in the shipping crates ready to go
to the user.

No engine ever constructed is as sim-
ple as the Galloway. It is about im-
possible to make one more simple.

Just four things to do to run it—and
you never go wrong.

First: T'urn on the gasoline.

Second: Turn on the lubricating oil.

Third: Turn on the battery.

Fourth: Give the fly wheel a turn.

That is all, and away she goes.

I. TURNON THE 01
2 TURN ON THE GASOLINE

i}.TURtN ON THE BATTERY

4, GIVE THE FLY WHEEL
ATWIST

made the many improvements added in
the past months which makes it still
more EASY ({4 DPETﬂ.tE.

There is one thing we want you to
always remember about the Galloway engine, and in fact about any of Galloway’s goods.

It is this: On the plan we sell our goods, we realize that the goods have got to do
the talking themselves.

We know when we sell them by mail, direct from our factory to the user, they go out
all over the country and when the goods arrive at your place they have to be right in order
to complete the sale and make it a success, because on the open plan of selling we follow,
the goods are ours unless they please you, and we cannot and will not ask you to take
them unless you are satisfied.

When we make these engines we know and realize these conditions.

Every man in our factory knows them.

They know, when they make their particular piece, or whatever part in the building of
the engine is theirs, that the success of the engine depends on everything being made right.

Simplest and easiest operated engine in the world.
parts. Jusi four things to do

Remember, all you have to do to keep
it going is to keep it supplied with lubri-
cating oil, gasoline and water, and of
course, after you have run it a long time
you wilk have to put in fresh batteries.
This is why we have the only successful—direct to you—engine today.

When we make the Galloway we know what is necessary to make it a success, viz:

No extra gears, levers, valves or mechanical
in starting the Galloway

First: So simple you can understand it.

Second: So strong it cannot break,

Third: Very easy to start, and

Fourth: Most important of all, you don’t even need to understand the principle of a

gasoline engine to successfully operate the Galloway.

Just remember the four things in starting and keep it supplied with these four things,
oil, gasoline, water and hatteries,

And always remember this, the Galloway engine is absolutely safe and cannot explode
no matter what you do to it.

It's the cheapest labor and help you can buy.
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The question is:

I will tell you. It'sall in management.

Running a farm is just exactly like running a factory.

You are a producer.

Instead of manufacturing a machine, some kind of ware or something else,
you are turning out products of different kinds, such as grain, live stock, fruit,
vegetables or whatever the case maiv be.

You are a manufacturer in reality, in the true sense of the word, when vou
manufacture the stuff off of your farm.

The more dollars worth you are able to get by careful management, at the
end of the year the more money you have made.

Did you ever stop to think what your time is worth in actual dollars ?

Then figure what it costs you for a hired man.

At present a good hired man costs from $23.00 to $45.00 and board a month
and it is sometimes hard to get a good one at that.  That is an average of about
$32.50 a month.

Do you know what that means?

It means $390.00 a vear for a man, or 10% interest on $3,900 annually; or
5% on $7,800 annually.

That's the interest you pay on labor or that's what a man is capitalized at,
and, mind you, you do not own that lahor either, and you are sometimes glad to
pay higher in order to get it.

Your own time is worth at least twice as much and perhaps ten times more.

Get your pencil and figure it out.

In our business, the manufacturing business, we pay as high as from $1,000
to even $3,000 for a machine that saves one man’s labor.

Why ?

Because a $5,000 investment at 6% is only $300.00 annually.
interest on a farm hand.

We could not begin to hire a machinist or mechanic for that money, yet we
are willing to pay $5,000 cash for a machine that will save one man’s labor
simply because it will do better work and at the end of a certain period the ma-
chine pays for itself and we have something to show for what we spend our monev.

It is just exactly the same way on the farm, only the class of machines you
have to buy to save labor on the farm don’t
cost nearly so much. It always pavs a farmer 6‘ N
to invest in a machine that saves labor if he can .
figure out where it pays.

"~ A Galloway 5 h. p. Gasoline Engine costs

Less than the

[Page 8]

Make More Money on the Farm

That's the question which confronts every farmer
How can it be done ?

vou only $119.50. The interest on

this amount for one year at 6% is only $7.17.
can get at it.  Just think of it!
engine for a year is only $7.17.

Read these five lines aver again.

It is less than you can hire an ordinary hired man for a week to say nothing
of what it costs to feed him.

It can be operated at an expense of not more, at the outside, than fifteen
cents per horse power for fifteen hours steady running, without even a stop for feed.

Did you ever take a look into your pasture or stable and look over your
horses and stop to think that you can pick out the poorest horse vou have, one
that may be blemished, one that may be a little off in the wind, one that may be
a little under size, a horse that may not be doing you so very much good, and
sell him for more than enough to buy a full 5 h. p. Galloway Gasoline Engine?

What does it cost to keep a horse at the present price of grain and feed?
Even the poorest one, because you know it costs as much to keep a poor one as
it does a good one.

If you actually figured it out the result would surprise you.

In town where we have to buy all the feed, it costs at the very lowest esti-
mate $5.00 per month,

That is $60.00 a year or 6% interest on an investment of $1,000 annually,

Just think this over.

Of course, 1 know you raise yvour own feed; that may be true, but if it was
sold instead of being fed, see what it would bring you.

I know just exactly how it is on the farm.

I was raised on a farm, have farmed all my life, and today my brother and
myself own and operate a large farm in Canada.

We have lots of horses and I know we have one or two that we could just as
well get along without and perhaps be ahead at the end of the year because unless
an accurate account is kept you do not fully realize what it takes to keep a horse.

Sell just one of your poorest horses and buy a Galloway Gasoline Engine.

After vou do it, see how
much labor and time that en-
gine will save you, you

Now that is the only way you
The interest on the investment of a Galloway




will say, that

the price of your

poorest horse was

well spent indeed be-

cause you will have a 5

h. p. engine at your command

any minute, any time of the day;

it will work over-time; it don't need

to stop and rest; it will run for a week without stopping, if necessary, and there

is no danger of it dropping dead; it will run in warm or cold weather—anytime
in fact, and is good for twenty years' service.

‘When your horse reaches the age of ten or twelve years it commences to de-
preciate in value

Now, if you want to divide up your work in a right and systematic way just
sell your poorest horse and try this out.

You will be surprised.

To sell your poorest horse and buy an outfit like this is what I call good
judgment and management.

All there is to making money on the farm is good management.

Why is it that two farmers living right side by side are so different ?

I know of hundreds of cases where right across the road from a very prosperous
and well-to-do farmer, there is a farmer who farms under exactly the same con-
ditions as far as rain and sun are concerned, having the same soil, and he is not
able to make ends meet.

Why is this?

Here's the reason:

There are too many leaks.

He does not manage carefully enough.

He does not divide his facilities equally.

He has perhaps too much horse-flesh power that is not bringing him in a
dollar, but is eating his head off.

It is just exactly like running a big factory like ours.

Some superintendents and managers can run a factory and stop all the leaks
by distributing different facilities they have, that save money, in the right direction.

They will invest the money that is appropriated to them wisely and install
labor saving machinery that saves man-labor and time, and at the end of the year
they make a record that shows a good balance, while on the other hand, others

do not watch these little things
and there is always
some department

eating its head off. It is just exactly the same on the

farm Some farmers pay out too much for labor and power

that could bé.produced at a less cost; allow feed to be wasted

that would go twice as far if %Iround up and fed right; staying at
home and pumping water by hand when the wind doesn't blow and
they ought to be in the field; work their heads off running machinery by
hand for hours—such as cream separators, comn shellers, washing machines—
doing work that a good gasoline engine could do in a few minutes and leave them
feeling good to do other work that would be more effective towards producing a
good crop, and then they wonder why they do not prosper.

A Galloway 5 h. p. Gasoline Engine will saw more wood in two days than
you and your hired man and two or three boys could buck with a buck saw ina
month, and the interest on the investment costs you less in a year than your hired
man’s wages would cost you for a week, to say nothing of what he eats.

It is all in management.

Now, here's another thing—the buying of machinery.

We buy a lot of labor saving devices for our factories and I want to tell you
we do not pay any more proﬁtf» than we have to. We have careful buyers who
buy the most up-to-date machinery they can buy and buy them direct from the
factories that build them when it is possible to do so and it ought to be the same
with you.

Why pay from $50.00 to $300.00 more for some other make of engine when
you can buy the Galloway right straight from the factory at factory prices?

Remember, I have no salesmen’s expenses for you to pay nor any dealers’
and jobbers’ profits to add to the price of my engines.

My factories are your factories and you are making the profit by taking
advantage of my low prices. An up-to-date farmer with one of my engines on
his place is all the dealer or salesman I want, for when people see the Galloway
Engine working on his place, see how simple it is, see what a lot of work it wiil
do, see how little fuel it takes and how much money they can save by using an
engine and buying it of me—they buy the Galloway Engine.

You get them at factory prices.

Get a gasoline engine to do your work—the cheapest labor and help that has
ever been contrived.

The interest on the investment for a whole year is only $7.17.

There is such a thing as economy, but it is not economy to kill yourself and
pay out money on expense for hand labor when machinery of this kind will do
it for 1000 % less cost.

The gasoline engine is a machine that is always willing to work, hot or cold,
rain or shine, and does not object to over-time.
Buy a Galloway engine and you will make
more money on the farm. It is this kind of
management that makes a farmer prosperous.
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The Galloway is Everybody’s
Engine

I Want You to Consider Carefully the Many Uses of the
Gasoline Engine

On the Farm the Galloway will go a long ways in helping solve the labor problem. Its uses are almost
without number. It can be depended upon to shell corn, run the separator, turn the washing machine, crank the
grindstone and do a dozen other things that would require your own or hired labor. It will positively pay for itself,
and in fact, make money for you before the year is out. _

The Cream Separator. Twice a day for every day in the vear—730 times—a Galloway can be used
to save time and labor in running this profit-making machine. Consider this item alone and none of its other many
uses and it will pay you to buy a Galloway engine.

The Churning comes two or three times a week and takes a lot of valuable time which the Galloway
will save. It beats the old way all hollow.

The Washing Machine. Once a week invariably, the women folks have this hard, tiresome work to do.
It would only require a (Galloway engine to save this hard work and they can be looking after the cream sep-
arating at the same time.

Two Men to Run a Grindstone is poor economy of time and labor. When it comes to sharpening
tools you can do it alone with the help of a Galloway engine to tumn the grindstone for you.

Shelling and Shredding. How can you get along without a Galloway when it comes to work of
this kind? More than man power is required here. The cheapest possible power would be a Galloway engine.
T'ry one and prove it,

The Elevator and Silo go hand in hand with a gasoline engine. Of course, you can use an ordinary
horse power, but it is a lot cheaper to use the (Galloway and three times more satisfactory. That is why so
many farmers are buying our 74 and 10 h. p. engines.

Sawing Wood. There is a lot of money to be made with the right kind of a sawing outft. We can
fit you out with one complete and save you fifty cents on every dollar,

Pumping. When the old wind mill balks on a calm day, or is put to rest by a bad storm, or laid up for repairs
by lightning, or for any other reason is put out of business, what are you going to dof Pump water for twenty or fifty
or 100 head of stock? It's mighty poor management when a Galloway engine would always be ready to do the work.
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In the Printing Shop the Galloway will give depend-

able power. It is a lot cheaper and more satisfactory to install a

5, 74, 10 or 15 h. p. Galloway for running the printing press,

cutting machine, etc., than it is putting in a cambersome, expen-

sive steam boiler which requires an engineer to run it. Many
of our engines today are giving satisfaction in the print shop. We
recommend them highly in this connection,

Blacksmith Shops today require some reliable power. Just let a Galloway supply it. A good 5 h. p. Gal-
loway will be all you need ordinarily. You can buy one for $119.50—a clean saving of $100 to $175 of retail price.

In the Wood-Working Shop there are lathes, small saws, planers, etc., to run. Just the power you need
for such machines is a good, steady-running gasoline engine. It is ready to start the first thing in the morning and
all the attention it needs is merely oiling and supplying the gasoline. Will run all day without a murmer,

Everywhere gasoline engine power is almost universally needed. It can be used in almost any capacity,

In Running the Sprayving Machine it is handiest and most economical.

Small Electric Light Companies are using the Galloway for power to good advantage. Private
lighting plants almost invariably use the gasoline engine power. (Own and operate your own private plant,

Irrigating Pumping Plants can be quickly and economically fitted out with a 5, 7% or 10 h, p. Galloway.
Notice on pages thirty and thirty-one our list of extras which we can supply vou with for this purpose.

A New Departure in the last few years has been to run a cement and concrete mixer with gasoline engine
power. You get the biggest power in the smallest space and convenient for mounting on trucks.

For the Same Reason more than one threshing company has adopted the gasoline engine in the past
vear or two as the most satisfactory power. Ask anyone that has made the change. You couldn’t hire them to go
back to the old steam power engines. We can mount any size engine (except our 28 h. p.) that we make on trucks.
Our engines are comparatively light and easy to move from place to place and cost one-third as much as steam
power. You pay a big price for the traction feature of your threshing machine engine. Save this by buying a
Galloway 15, 18 or 22 h. p. engine—mounted.

1 have not atterp.pred to set forth here a complete list of the many uses of a gas_u]ine engine for power, but
merely point out and illustrate some of its most common uses. | want here to call attention to the many illustrations
given among the letters from our customers showing to what actual uses our engines have been pur. We are show-
ing there over sixty illustrations taken from actual photographs sent us by users of our engine, which show wonder-
fully well how a good gasoline engine can be made to do a lot of hard work on the farm, in the shop and everywhere.

There is no machine that would pay vou bigger interest on your investment—none that will save you such a
lot of genuine hard work. It will pay you to buy a gasoline engine. It will pay you best to buy the Galloway.
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My Experience in thehm'
Wind Mill Business

WAS raised on a farm where we always had a wind mill.
I have a farm now on which we have a wind mill, and 1 used to be in the wind mill business and
am pretty well posted on them. We used to sell the best makes all over the country.
I have seen farmers invest all the way from $75.00 to $100.00 in a bran new wind mill and go to
town the very next week for another one because the one they had just put up was blown down
and all smashed to pieces.

Irememberat onetimein Reinbeck, Iowa, where I was in the implement business, there were twenty-
two wind mills blown down in one night. The next day there was a skirmish for windmills.

We were out of them and the farmers did not know what to do.

We wired for a carload and got them in just as quick as we could to replace the ones that were
blown down. Some farmers had to wait two and three weeks before they could get their mills replaced.

And when I stop to think of it now and figure out the cost of a wind mill compared with a gasoline
engine like we sell with the power our Galloway engine has, and the other many uses you can put an en-
gine to, I can not help but think that it is poor management to put up a wind mill of any kind on a farm.

Since that time some of the wind mills which we put up to replace the ones that were blown down,
have been blown down again and have had to be replaced,

Now, to say nothing at all of the risk of having them continue to blow down; to say nothing of the
chance farmers take in keeping them oiled and repaired and keeping the children from climbing up on top
of them—the worst of it is this:

‘When the very driest, hottest time of the whole year comes on the wind mill won't work because the
wind won't blow and the farmer is out of water entirel y—he has to stay away from some of his important
work to pump water,

"T'hen again quite frequently in the winter time a wind mill gets covered with ice and sleet and noth-
ing can move it, so you are out of the use of it again. There is nothing to do but go out and run an iron
pump handle for three hours straight, almost freezing your hands to the heavy iron handle.

Now what's the use of monkeying with a wind mill, depending on the wind and running a chance of
it not only blowing down, perhaps hurting somebody, but being out of water the very time you need it most.

Get a Galloway Gasoline Engine and you can go inside on the coldest day in winter or the hottest
day in summer and start it off knowing that it will run at just the speed you set it at, just as long as you
want it to run.

It is an actual fact that half the pump troubles all farmers have today is because of the unsteady
speed the pump is driven at by the wind mill.

Half of the time it is running so fast that it almost jerks the pump out of the well.

Then again, so slow that on aceount of it having run so fast the leathers are all worn out, the valves
are spoiled and it will not throw a stream at all.

Then in a few years’ time the trees around the house grow so tall that even if there is wind you do
not get a breeze at all and you either must put the tower of the wind mill higher (which is dangerous and
inconvenient) or cut off the tops of your trees which you hate to do because it took a long time to grow
them, so your wind mill is no good to you and you will have to take the time to pump the water by hand.

A wind mill is a good deal like a sail boat.

It is alright when the wind blows, but cannot absolutely be depended upon and if you ever noticed,
just when you are going some place or just when you are at the busiest time perhaps of the whole year, the
wind don’t happen to blow or the mill is out of whack.

I know just how it is, I have been there myself—it's an investment good for pumping water only.

While manufacturers have tried to get around it, wind mills are not practical to do other things than
pump water, such as running a saw, grindstone, grinder or corn sheller, and you can't do it unless the
wind is blowing. - You can't afford to place reliance on any machine that only once in a while serves the
purpose it is intended for.

I say it will pay every farmer to buy a Galloway engine regardless of whether he has a wind mill or
not. I say to every man who figures on buying a wind mill not to do it, but get a Galloway Gasoline En-
gine and so secure a machine that will run any time or all the time just as you want it and whenever you
want it. "This is the sort of economy in buying that means something. A saving of labor all the time and
a ten times better investment. Any man who has owned a mill knows these are facts. It won't take you
long to figure it out if you will just consult my engine price list and buy a Galloway to do your pumping
and all other things for which power can be used on the farm.

Men who have bought my engine tell me it is the only power, and you can always depend upon it
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-Makiné the Galloway

I want you to know about the care used in the selection of materials and
the pains taken to make the Galloway the best engine built

equipped for turning out the best engine built. It is modern in every detail—clean,

roomy and arranged for bringing in the raw material at one end, working it up step by
step and turning out a completely finished machine at the other end. As a friend of mine
told me one day after I took him through the factory. He said, “Galloway, you keep every-
thing moving and turn them out as if they came out of one big machine.” That's the idea
exactly. Human genius could not produce such a high class machine for less money.

There are no extra steps, no waste time or extra carting around—in fact, there is no
“lost motion” in the building of the Galloway Engines or in the product we turn out. A
glance at the large illustration on pages sixteen and seventeen tells the story in a nut-shell.
T'his sketch is made from an actual view of our gasoline engine factory, showing the arrange-
ment of our different departments. If any competitor tells yvou his engine is a better made
machine, ask him to show you where it is made —for an engine can be but little better than
the factory that builds it.

We are able to save our customers money right at the start on account of our superior
methods of manufacture. We save money by saving time and labor in the making of our
engines. Kvery man has his particular work to do and is an expert in the turning out of
that work. We are actually making and selling better engines today to you for less than
some factories can make them for, and putting in better stuff at that,

When it comes to the construction of the engine, the castings are by all odds the im-
portant thing in any gasoline engine outside of the principle on which the engine is built.
The base, the balance wheels, the cylinder, the water-chamber are all made out of castings—
and castings differ a lot. The great fault in machinery castings is their brittleness. They
are too hard and break too easily. It is seldom you hear of too soft castings.

Our castings are made by a special secret formula which produces a cast-iron that has
much of the properties of malleable for working and extraordinary strength and endurance.
You won't find castings breaking in our machines. There is no engine built that has better

: GOOD factory is the best indication of a good engine. Qur factory is thoroughly

castings in it than you will find in the Galloway.

After our castings leave the blast furnace, shown in illustration No. 1, they have quite a
road to travel before they enter the factory. They are first carefully hammered when leaving
the moulds to remove the moulding sand and small iron clinkers and then go up to the shakers.
In the shakers they get two to three hours’ thorough rattling and testing out to remove all
particles of sand and to locate, if possible, all imperfections. They are then blown by air
pressure to make sure they are clean and free from flaws. We then sort all the castings
thoroughly, throw out any defective ones and set the good castings aside to be filed, sand
papered and worked.

[Page 13]




We show on page thirteen
several castings in the rough, ready
to put on the lathes, drills, planers, etc. They give a good idea
of the high quality of material that goes into our engines. All work on lathes, drills, planers,
etc., is done by setting the casting in forms which insure every casting being drilled absolutely
accurate and thus making the parts of our different sized engines interchangeable.

Without attempting to go into detail and show how every part is taken from one lathe
to another or from lathe to planer and planer to boring machine—I just want to call attention
to some of the different machines used in our factory in the construction of Galloway Gasoline
Engines. Illustration No. 3 shows a large lathe at work turning out rims. No. 4 shows one
of our large boring machines drilling cylinders, This work is very accurate, at some points
being measured at one one-thousandth of an inch.

The work on the crank shaft shown in No. 5 is very accurate work and requires the close
attention of our best workmen. Drilling the large balance wheels and trimming them up is
shown in illustration No. 6. Finally, in No. 7 can be seen piles of finished castings with
proper fittings ready to be assembled. They have passed through several stages and the hands
of many experts, and the result of their work is shown in our next two departments—those of
assembling and testing.

We assemble a lot of small-sized engines at a time. They look like a small army when
they are lined up, and indeed they are. These twenty or so little machines of steel and iron
in this picture represent over 100 horse-power. Think of putting 100 horses up along-side
of them. The work they can do cannot be equalled by that many horses operating the old
tread power or circle horse-power and yet they represent less than one-fifth the amount you
would have to pay for that many horses.

An engine when it gets through our assembling department is bound to run. There
isn’t any question or doubt about it. But to insure all adjustments being made properly and
that every machine has the power claimed for it, it must go through a severe try-out in our
testing department.

Every machine is here tested as shown in illustration No. 9 with brake attachment.
They are run at a high speed, carefully inspected to determine that our cooling system is in
order, and gauged by a brake beam test and weights to secure all and more power claimed
for them,

Then a final test is given the engine after it leaves the paint shop to be sure if everything
is in proper running order. 'We take no chances in letting any that are weak or defective get
away from us.

Implicit instructions are given our experts that nothing but perfect engines go into the
paint shop from our testing room. Remember, when an engine leaves the paint shop of our
factory it goes to the shipping room to be crated ready for shipment direct to our customers
at a big saving of money. That is why we commonly say, “The Galloway is shipped fresh
from the paint shop of our factory direct to you.” You get only a brand new, fresh painted,
thoroughly tested engine when you buy a Galloway. Our plan of selling on thirty days’
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free trial would not permit us,
even should there be any inclina-

tion on our part, to let a weak engine through. They must Le

as perfect as we can make them. If you find a Galloway that isn’t that way send it back

at our expense, Qur records will enable us to see who is to blame for any careless oversight.

The paint shop shown in illustration No. 10 is in our old factory and does not compare
with that in our new factory (now being fitted up), but gives 2 good idea of the way our
engines are handled in the paint shop. Here they are carefully sand-papered, painted, striped
and stenciled with the name Galloway which stands for the highest quality at the very lowest
price in gasoline engines.

We use care in painting as we want our engines-te appear-just as handsome as they can
be made, as they stand for the hest we can turn out and are always regular salesmen for us.
We have nothing to cover up and any time you want to, you can dig down under the paint,
scrape off a litle if you wish at some point on the machine, take a file and test our castings
or try and polish them and see the fine nickel appearance they give. You will have no diffi-
culty to prove every claim we make in regard to the sort of materials put into our engines.
It’s engines like these that sell more engines and that is the kind we build. Every Galloway
Erngine that goes out of our factory sells several more for us. Good paint insures longer
wear in an engine and our paint is selected after a great deal of care for that purpose. You
won't find a handsomer engine on the market selling at any price.

T'v get our enzines in the hands of our customers in as good a condition as when they
leave our factory requires care and brains in our shipping department. We crate them sub-
stantially—as little knocked down as possible—in fact, they are practically ready to start the
minute the crate is removed, fuel supplied and connections made. They will stand any
amount of rough handling without the least possibility of injury, and when in our skid bot-
tomed crates they are easily handled in moving them about, considering their weight. We
spare no pains or precautions in guarding against delays or injury to our engines in shipment.

Remember, we carry engines in stock of all sizes under 14 horse power and can as a
rule ship the same day your order is received. This means much to our customers and
accounts in a large measure for our rapid growth in the business of manufacturing and selling
direct from our factory by mail to the user, at a big saving of money.

For a detailed description of the construction of our engines, read carefully the next seven
pages, the data for which has been prepared by our head expert, and as he knows his business
from A to Z you may know that this construction talk given in this catalog is based on facts.

Just remember there are two things required o make a good engine. A machine in the
first place built upon right principles, simple in construction, easy of operation, and inexpen-
sive in fuel consumption and, secondly, the right kind of factory to build it. ~ We have only
tried to show you in a small way here something of the kind of factory that builds the Galloway.

Read in the next seven pages about the " Construction of the Galloway” and then do as
thousands of my satisfied customers have done, send in your order for one of my engines, give
it a trial and be convinced by the machine itself that it’s the engine you want on your farm
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Here’s the Secret of it All

Study this picture carefully,

Remember these two things—

This is why we make such a good engine.

This is why we make such a low price.

Look how we tam them out.

The picture is true 10 life.

It shows gur blg factory as 1t acroally Is.

The same as you would see it B you would drop into
Waterloo ioday and I personally walked through the factory
with you from end to end.

£ ME

You woald think our faciory was one great, big machine.
that is the impression everybody zets of It

‘That is why we can make such a price.

We make so many of these engines, all alike, and have so
much fine machinery to handle and manofacture them, that
the raw material runs in at one end and is kept on moving ntil
it comes out at the other end in the nished product, and is
shipped direct to you first hand, fresh from the factory paint
shop, at factory prices.

Do you now wonder that we can make you such a pricet
That we can sell an engine 10 you for less money than some
factories can produce a similar engine for at actal factory cost!

It is a fact that we are selling a five horse power gasoline

LN G RGOSR

engine today for less money (and it is a better engine, too)
than the dealers can buy a similar engine at in carload Nots
for cash.

Now just wait until you see the engine itseli—then see it
work. You will say you cannotunderstand how it can be done.

1 want you to try one thirty days, free.

I don't 23k you to take my word,

Tt's your word I have got o take.
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Cross Sectional View of the Galloway

We mention the simplicity of the Galloway on many pages of this catalog.

Here vou can see for yourself a machine of simple construction requires least
attention, is least liable to get out of order, easier to understand, easier to operate, more durable and consequently the best engine to buy. Thisillustration shows

the remarkably simple and effective construction of the Galloway, which has counted so much in making it the most satisfactory and serviceable engine built.

[ Page 18]



money and machinery can make them. They are made to fill the large, growing

demand on the part of farmers, manufacturers, printers, elevator men, cream-
eries, blacksmiths, contractors—and, in fact, any one wanting a thoroughly dependable,
‘nexpensive power.

It shouldn't take anyone very long after considering our prices, guarantee and liberal
selling plans, to determine tha the Galloway is the best engine to try regardless of its con-
struction or anything else.

It stands to reason that our engines are well made of the very best material and finish
and as good an engine as you will find at any price, or we couldn’t afford for a minute to
put them out on the plan we do.

Nevertheless, I am going to tell you all about the Galloway—just how it is made—
the materials used in different points of its construction, and want you to read it. Compare
the Galloway point for point with any other engine on the market, noting its simplicity,
ease of operation, several patented features, clean-cut appearance and elegant finish.

Also compare our prices with those asked by any other firm selling gasoline engines,
either through dealers or by mail, and judge which is the cheapest machine to buy.

Then send for one of our engines and give it a fair trial. Test it out, side by side
if you wish, with any other engine made—for thirty days—examine into its construction
and compare it with what I am telling you here about it.

Try it out for rated power and ship it back if it don’t give you all and more power
than we claim for it. Scrape off the paint at any point and test our castings, steel rods and
brass fittings. I will leave it entirely with you to give our engine a good, square, fair trial
and after which to determine whether you will keep it or not.

Thousands of customers have bought of me on just this same plan and I don’t believe
you will find a dissatisfied one on the.list. 1 know that no fairer offer than this can be made,

I mean every word of it and stand right back of it with the large capital of this concern
and our $25,000 legal bond guarantee, which is just as binding on us as a promissory note,
Now, you know that I couldn’t make all these claims and a guarantee like this without
the engine to back it up.

The reason I come out so strongly on this point is because all the engines we have sold
have been sold just this way. They are still out and doing the work to perfection as our
seven pages of illustrated testimonials in the back of this catalog show, so I know they will
absolutely "make good” for you.

To improve my method of manufacture has always been a hobby with me. "Good
enough” don’t go in my shop. To get something that is the best in its line, then to
make them so fast, in such large quantities that I can put them out at a price that literally
stifles competition, giving the user the benefit of a big saving, is just as much my aim
today as it was two years ago when I came out with the famous Galloway Wagon Box

THE GALLOWAY GASOLINE ENGINES are made just as good as brains,

‘Construction of Galloway Engines

I want you to know just how our engines are built, the materials
they are made of, the work they will do, and our
liberal plan of selling them

Manure Spreader, known and used in
every state in the Union, and of which 1
am making as many as seventy-five a day now.

It is only on account of the enormous quantity we make, our new plan of selling en-
gines, our exceptionally up-to-date and completely systematized factory and our indomitable
determination to lead in the gasoline engine line, that enables us to offer the Galloway to
you—fresh from the paint shop of our factory—at the remarkably low prices we are making.

I believe the average, every-day man who is interested in saving money on the best
engine built, when he learns about our engine and plan of selling is going to give the
Galloway a trial before investing in any other make of engine, so 1 want to tell you here
all about the construction of the Galloway in a way that you may clearly appreciate its
many superior features. Remember, the Galloway is not a new engine. It has been on
the market under the name of "The Davis" for over fifteen years and all through that
time has given the most satisfactory service. “We are adding a few improvements and
making this engine better than ever today, and in order to continue our regular selling
policy we are changing the name to the “Galloway.”

The word Galloway is our trade-mark and stands for the best there is going in the
machinery line. It stands for the best possible quality at the lowest possible price, two
things you want to consider carefully when buying a gasoline engine.

The Galloway is a four cycle, water-cooled, frost proof, horizontal gasoline engine.
We make no other kind. T'he horizontal engine has been found more satisfactory than
the vertical engine and has pratically displaced them entirely.

The four cycle engine is the only type which experience has proven is practical and
dependable under ordinary conditions.

To briefly explain the principles on which the Galloway works: In four cycle engines
like the Galloway, there are two revolutions of fly wheel to every explosion when the engine
is pulling full load; two strokes to every revolution, the inward and the outward stroke.

Now, the four movements of the
four cycle engines are these:

First. The engine draws in a
charge of air and gasoline which has
been thoroughly mixed and made into
a vapor by our mixing valve shown in
illustration No. 1.

Second. This charge is com-
pressed so that the vapor is more readi-
ly exploded.

Third. An electric spark fires
off this charge, causing an explosion
of the compressed gas which gives
the power to the engine.

Fourth. The exhaust valve is

No. 1. Main View of Eagdine

This iz one of fve views on the pages of our consupcliﬂn talk to
10 show the Galloway from every point of view.
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Frost Proof

HE GALLOWAY is strictly a frost proof engine. It is as service-

able in winter as in summer—in cold as well as in warm weather—

the best all year 'round engine made. Qur cooling system is designed

to give the most satisfactory service regardless of season or condi-
tion of weather. In the winter time there is no danger of a cracked cylinder
as the water jacket can be quickly and easily drained of all water, and as an
additional precaution, a reliable non-freezing solution can be added if desired.
Any engine which gives satisfaction in only one season of the year is not the
sort of engine it pays to buy. There are a lot of that kind. The air cooled
engine, for instance, works better in cold than in warm weather. The en-
gine with the big dripping and sieve cooling tank works better in summer
than in winter.

The Galloway works at any and all times. That’s why you will find
them giving perfectly satisfactory service in Alaska, Washingron, Colorado—
in the coldest parts of North Dakota, Minnesota and Wisconsin—in Canada
where the winters are long and severe, or in Texas, Kansas and Oklahoma,
where it is warm most of the time. The Galloway is not only frost proof but
it 1s heat proof—it is the engine that gives good service under all conditions.

Water Cooled

HE GALLOWAY is a water-cooled engine—the most satisfactory
style.  Our cooling arrangement allows water to circulate completely
around the cylinder in a wide channel. The valves in the Galloway,
in the head of the cylinder, are surrounded by water, and circulation
is perfect. We never have trouble with our engines overheating in warm
weather when water is kept properly in the water jacket. Evaporation is slight,

Remember, the only satisfactory cooling system in a gasoline engine is
the one that provides for conditions in all seasons of the year.

The advantages of the water cooled engine are many. In the first
place, water is the best absorbent of heat as well as the cheapest, as it can
be used over and over again and you have it always at hand. It is necessary
to have an absolutely even temperature for the cooling system of an engine
to get the most satisfactory service out of it and water is the only medium
which gives that even temperature—the only medium that will hold the
engine down to even heat; not so cold that the gasoline will not evaporate
and not so hot that the lubricating oil will burn out. When buying a gas-
oline engine insist on getting one that is water cooled.

Horizontal

E make only one style of engine (except for our 2 h. p. Upright)
and that is the “Horizontal” engine. Experience has proven con-
clusively that the horizontal engine is the most reliable and ser-
viceable, You can secure a better and more uniform circulation
in the cooling system. The weight is less and the engines are consequently
easier to handle, and runs steadier. The adjustments and mechanical parts
are more compactly arranged and easier gotten at.
‘The horizontal engine, especially in the larger sizes, has practically dis-
placed the old style vertical or upright engine. We recommend the hori-
zontal engine as the best and most satisfactory engine built.
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The Simplest, Most
Perfect Mechanically,
Most Wonderful
Power Unit for the
Money Ever Produced
by Any American
Manufacturer

HIS I
idea

loway Engines. We make only this
one horizonial style of engine (excepting
2 2 h, p. upright engine shown on page
25) and we n to show here as
large an engine 3 e of our cata-
log will permit, in order to give a5 pood
an idea as possible just w|
looks like. Reme the Galloway
is sold direct from our factory to the user
on thify days' free trial backed by a
$25,000 legal bond guarantee at a price
lower than dealers are paying for engines
not s good in car load lots.

On pages 35, 26, 27 and 28 we are
listing all our different sizes of engines,
and complete specifications

THE GALLOWAY

A Four Cycle, Horizontal, Water Gooled, Frost Proof Gasoline Engine
Selling Direct From Manufacturer to User

Easily Operated

ERE are just four things to do to start the Galloway:

1. Turn on the gasoline.

2. Turn on the lubricating oil.

3. Turn on the batteries.

4. Give the fly wheel a turn. ) )
These four things any boy or girl can learn to do in a minute. In fact
the Galloway is the simplest and easiest operated engine made. It never has
and never will require an experienced engineer to run our engines. T hey are
built right from the start with this in view and are just as _sumple as itis pos-
sible to make them without a single unnecessary mechanical device, for we
know on our plan of selling they must be easy to operate and we believe
in the simple machine every time.  Effective simplicity is the hardest thing
to obtain in a machine—but you will find it in the Galloway always.

When you have started the Galloway there is nothing more to do but
see that it has plenty of lubricating oil, gasoline, and water in the jacket.
You can go off and leave it do the work for you without another thought
until it is done. To stop it, just turn off your battery switch. So remem-
ber, there are no adjustments to make—no heating up o_f carburetor, etc.—
just simply the four things to do to start it and the one thing to do to stop it.

Economical

HE GALLOWAY is the most economical engine buile. Why?

That's just the question. We want you to know why. Other

manufacturers—in fact, every manufacturer makes this same assertion,

but how many of them give a reason for it. We do, and one that
you can prove yourself. An engine to be economical must be arranged
mechanically in such a way as to get the most out of every charge of gaso-
line vapor and use the batteries only when an explosion is needed. In other
words, it must not waste fuel or the batteries.  Our governor which regu-
lates the flow of gasoline consists of a single iron weight which rotates with
the crank, as the speed increases the weight flys out and stops Ithe valve
motion shutting off the gasoline and cutting out the electric spark.
This prevents the engine running at too high speed, prevents loss of fuel
and saves the batteries. Qur electric igniter operates only when an exple-
sion is needed—as a result, the batteries last twice as long and less wear on
the working parts insures less expense for repairs and greater reliability.
Less than one gallon of gasoline for every horse power is required to run
the Galloway ten hours. It is a lot cheaper, will do more hard work and
do it better than hired labor. And it is always reliable.

Few Parts

HERE are “no extra trinkets on the Galloway,” as one man says.

The simplicity of the Galloway cannot be mentioned too often or

over-emphasized. It is the great feature that distinguishes the _Gal-

loway from other engines and puts it absolutely in a class by itself.
The fewer parts to the engine, the less trouble you will have—the
easier it is to understand and easier to adjust. Thousands of dollars have
been spent in simplifying this engine, in cutting out every unnecessary part.
Yet we do not slight the construction of our engines but make them in every
way just as good as money, brains and best materials can make an engine.
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opened up and the burnt gas is
discharged in the air.

In the two cycle engine all this is ac-
complished in just one revolution of the
fly-wheel instead of two, consequently the speed
of the wheel is just twice as great to acquire the same power.

‘This double speed means just twice the heating in the cylinder and as a consequence
the two eycle engine right at the start has an obstacle which is hard to overcome and
makes it impracticable for all general
purposes. Don’t invest in a two
cycle engine for general power, as it
is bound to prove a bad investment
for you.

I know this is rather technical
talk—but as it is the life principle of
a gasoline engine, I consider it very
important.

An engine cannot fail in any of
these particulars and operate properly.
For this reason itis a good thing to
know this much of the technical construction of a gascline engine.

There are a lot of engines that give trouble continually just because they are weak in
design and fail slightly in one or more of these four operations.

I just want to emphasize here again one important fact, that is, that the Galloway is
not a new and untried engine. ‘The engine we are making has been tested through fifteen
years of most satisfactory service and is not an experiment like two-thirds of the gasoline
engines now on the market which are offered for sale to you at twice our prices.

Right here I want to urge a word of caution. Don’t be misled by dealers, agents or
trusts who will say anything about us and our engines—that we will not do as we agree,
that our engines are no good, etc.—just because we stand between them and a $50 to 5300
profit. Now, just remember you take no chances when you buy of us, as it is entirely up
to you to be the judge of our engines.

Our gasoline engine has always
been built on the right principles and the
past years of experience have simply served
to simplify its construction, improve its
material, reduce its proportionate weight,

increase its power and lessen the cost of
construction,
The Galloway is built by high-class
mechanics and experts who know from
experience how to build gasoline en-
gines right.
The cylinder, which is the big-
gest part of an engine, is cast from steel
and iron accotding to our own special

A—Cylinder and frame casting. This evlinder has been bored,
reamed and drilled. The quality of castings we use is clearly shown.

No. 2. Belt Side of Engine

Note few cxposed working parts.

formula, which gives a

material of extraordinary

strength such as is needed ina

strictly high-grade gasoline engine.

As you can see from illustration A
—showing a 5 h. p. engine partly finished—

the cylinder overhangs. This permits a perfect expansion of the metal without its getting
out of shape from uneven heating.

Our cooling device has always given perfect satisfaction. The cylinder of our engine
is practically surrounded by a wide channel of water which is continually circulating, giv-
ing an extra large cooling surface. When it comes right
down to it, there is no better absorbent of heat than water
and it is by far the cheapest.

Manufacturers have tried various compounds, but the
fact still remains that water will most quickly take up the
greatest amount of heat and can be used over and over again.

Aircooled engines are impractical because they are too
dependent upon the temperature of the air. The work of
cooling is not uniform, and in hot weather they will often
refuse to perform at all because they overheat and burn out
the lubricating oil with the result of a complete stoppage
of the piston.

It is necessary to have an absolutely even temperature

i ¥ : : 3 B—Cylinder Heads showing water
in the cooling system to do satisfactory work with a gasoline  space. There is no engine made that

1 i H H B haz a simpler or more saisfaciory
engine, and water is the only medium which gives that even peettmpn ol

temperature; the only one which will satisfactorily hold the loway. This accounts for its great
engine down to the working heat, not so cold that the gaso- Sl
line will not properly evaporate and not so hot that the lubricating oil will burn out.

So when it comes to buying a gasoline engine insist on getting a water cooled, four
cycle engine every time.

The piston rings on our engines are turned out with exceptional care. These rings are
placed around the end of the piston so as to make the piston fit accurately into the bore of
the cylinder. It is essential that they be absolutely true or some breakage results, causing
a loss of compression at one point and a loss of power in the driving stroke.

Our method of turning out these pistons is a good illustration of the great care we use
in the construction of our engines. These rings are first turned out a little larger than the

bore of the cylinder; then a small section is cut out
of the ring. It is then set into a form bringing the M‘ 'W
: | ! o ¢ i
l l l }

cut ends together and turned down to an exact cir-
cle and the result is that when it is placed on the
piston and put into the cylinder the spring of the
ring makes it fit exactly in the cylinder and pre-

C—Piston and Piston Rings. Our Pistons fit
the cylinder perfectly and the care used in their
construction is only another indication of

Galloway quality.

vents any possibility of leakage If the piston
rings are not made this way they will not be
perfect circles and cannot be made to fit ac-
curately. Remember that leakage means a sure
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loss of power, so insist on
knowing how the pistons are
made in any engine you buy.
As a result of our perfect
piston arrangement, with no
leakage to contend with, we are
able to figure on the proper compression necessary. This enables us to get more power
out of our engines for the same amount of fuel than any other engine. 'This is a point we
have considered very carefully in putting out our engines, for too many engines are like
the star-boarder cow in the
dairy that eats twice as much
food as the other cows and
gives one-half the milk.
I will absolutely guar-
antee the Galloway to be
as economical in its fuel

D—Crank Shaft.  The crank shait of our engines is made of one solid piece consumption as any engine
of steel without weld or shrink, and is milled 1o shape from a single plece of i o
steel twice its finished size. built. Just notice, please,

thﬂt we are not coming out
with this common statement as is the case with practically all other manufacturers, without
the proof as given in the statement above to back it up.
The fly-wheels on our engines are adjusted so. as to even up

The gears of the Galloway
are all cut from the solid piece.
Each is accurately milled out of a
block as shown in illustration F, and are
interchangeable. They run perfectly smooth, giving the best as well as the longest service.
You will find narrow minded manufacturers of gasoline engines as well as in other
lines. They will try to cut down the cost
of construction at every possible point,
some even to a point of sacrificing the
reputations of their engines. And there
is a good reason for this as well as for
our not deing so. It is just this: On
their plan of selling the cost of putting
their engines into the customers’ hands
is so big they are compelled to reduce
their cost of manufacture in order, some
times, to make a profit. Qur low cost of
selling makes it possible for us to put the
best of everything into our engines—and
even then we can undersell the others
one-half. This is a point well worth considering and remembering-
Did you ever examine the bearings of an ordinary gasoline
engine? It would pay you to do so and compare them with those

F—Finished and Unfinished Gears, The gears in the Gal-
loway are made from the solid piece—not just cheap casting
as in the case in some supposedly high-grade engines.

power, and they are not too heavy and cumbersome as in most \M@
engines of other makes. " -

E—Connecting Rod.  Milled out of one zolid piece of sieel,

Just notice carefully the crank shaft (illustration D) we use.
It has several times the strength necessary for the work it ordinarily
has to do. It is always a good idea to build a machine that way to stand the unexpected
and unusual knocks it may get. That is the safe way and the Galloway of doing things.

QOur crank shafts are made from one solid
piece of steel without weld or shrink., They are
milled to shape and size from a piece of steel twice
its finished size. This gives them strength and
durability—two essentials in the crank shaft of a
gasoline engine.

Our connecting rods (illustration E) are ma-
chined perfectly, making them absolutely accurate
in their dimensions. If you could just notice the
difference in the material used in connecting rods
of different engines and see the kind used in the
Galloway, I don't believe you'd lock any further
before placing your order for one of our engines.

‘We use a solid steel, marine type of rod and
not the cheap, malleable casting rod used by others.
Cur rods-are milled out of one solid piece of steel
and have no weld or bends. "They never need re-

No. 3. Front End of Engine
Elegant finish, simplicity and strength shown here.  pairing and are practically indestructible,

in the Galloway engines. The main bearings in the Galloway
engines are made of the best babbitt metal, are adjustable, so can
always be kept in perfect adjustment.

On the crank pin and piston pin, we use adjustable bearings made of a fine quality of
bronze in addition to the babbitt metal. A great many engines have simply a little brass
thimble for the bearings, which cannot be adjusted, and
when the least bit worn must be replaced. It is a good
thing to examine an engine at this point before you buy.

The governor of the Galloway (illustration G) could
not be simpler. There is no complicated mass of ma-
chinery here—just merely a single weight which rotates
with the crank. As the speed increases, this weight flys
out and stops the valve motion, shutting off the gasoline
and also cutting out the electric spark. This keeps the
engine running at a regular speed, prevents loss of fuel
and saves the batteries.

The electric igniter in the Galloway is fitted with
special aluminum alloy contact points which enable
it to withstand the intense heat of the explosion and at
the same time the points remain bright, insuring a perfect
contact. Illustration G shows clearly the contact points
and working parts.

Our igniter operates only when an explosion is

No. 4. Back Part of Engdine

Piston arrangement in the Galloway is
perfect.  One solid piston crank plece.
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needed. As a result of this the
battery lasts twice as long and the

wear saved on the working parts insures

less expense for repairs and greater reliability.

All Galloway engines operate with suction feed for gasoline instead of the troublesome
pump and check valves which are continually leaking and filling up with dirr.

The suction feed is positive and always reliable. It delivers the fuel when it is needed
and at no other time.  Just another saving you make when you buy a Galloway.

Both valves of the Galloway are located in the cylinder head. They are surrounded
by water which keeps them cool and prevents undue wear on the stems.

The inlet valve has a locking device which
prevents it from operating during the “idle” strokes
of the engine, hence no waste fuel. The exhaust
valve is hooked up and operates only when neces-
sary and on the well known hit-and-miss plan,
which is reliable and positive in action as well as
very economical in the control of the fuel supply.

The valve lever is made of high-grade machin-
ery steel, accurately drawn and cold rolled to size.
This guarantees perfect shape. It's quality and it
means satisfaction.

For furnishing the necessary spark to cause
the explosion of the vapor gas in the cylinder of our engines, we use only the best batteries
we can buy—standard high grade—every one thoroughly tested before leaving the factory,
and only those showing full strength are ever sent out with an engine.

If you have read this catalog carefully up to this point, you will probably remember
that I have gone into the matter of painting, finishing
and testing on page nineteen, and the matter of speed
on pages eight and nine.

I just want to repeat here that the Galloway is as
beautifully a finished engine as there is made. It is as
carefully a tested engine as you will ever find. No
better proof of this could be given than the fact that we
send out a signed test record with every engine that
goes out of our factory and it is a very simple matter
to verify these tests.

Our manner of testing is absolutely the only relia-
ble way, the standard brake test. It is a test that every
customer can apply to his engine after it has been received.

The actual brake test will develop any weakness of
the engine, and show exactly what it can do, and is the
only one which is to be depended upon, for it comes
the nearest to being actual work of any test which can
be given.

Every engine must come up to its proper rating in
this test or it never goes out of the factory. In other

G—Two sides of our igniter shown here, A very
simple but thoroughly effective and durable
igniter. None better.

No. 5. Top of Engine

This is as the engine appears when
Tooking straight down on it.  Note sim-
plicity of gearing.

words, the Galloway must be
right in every way—the sort of
engine that will make more sales
for us, or it does not leave our
factory.

The speed of the engine is

a very important matter to con-
sider, I have gone into that thoroughly in my talk on “Making More Money on the

Farm” on pages eight and nine.  But here, just let me remind you of this fact. Right on
our price list we put full specifications of our engines; bore, stroke, speed, actual horse
power, and shipping weight crated.

When you buy an engine from
us you know absolutely just what
you are getting and can, if you like,
test it out or measure it up to verify
any statement we make in regard to ir.

I want you to know that Gallo-
way stands right back of everything
that bears the Galloway name.

We are making the best gasoline
engine built today—one that you can
buy for from $50 to $300 lower than
what the same size engine would cost
you through a dealer at retail price.
Take advantage of my offer—buy a
Galloway—and save money.

Partly Assembled Endine

Showing the magnificent simplicity of the Galloway gearing. This
explaing graphically why the Galloway is the only
suceessful mail order engine.

Read the Next Ten Pages Carefully

HE following ten pages are very important. The first seven pages con-

tain a complete list of all the different sizes and styles of engines and

extras that we put out. Page thirty-two will give you some very good
reasons why it will pay you to buy a Galloway.

On pages thirty-three and thirty-four you will find our selling plans fully
explained, and on page thirty-six a talk on freight and a table of rates.

Then on page thirty-five you will find our order blank. I don’t believe
vou can make a better move than to fill out one or the other of these orders—
the one most convenient for you—and send in for a Galloway on my thirty
days’ free trial plan.

As a clincher to this catalog and for the best proof on earth that the Gallo-
way is an engine that will do the business you want in a gasoline engine, just
read the seven full pages of illustrated testimonials. Remember always:

“The Only Way Is The Galloway"—direct from factory to the farm

[Page 24]



2 Horse Power
Upright

Specifications

Sreep—400 revolutions of fly
wheel per minute.

BoRE AND STROKE—4 x 6 inches.
Drive PuLLEy—8-inch diameter,
4-inch face.

Froor Srace—24 x 26 inches.
SHirriNG WEIGHT—500 pounds.

All engines
shipped complete
with gasoline tank
battery box and
can of cylinder oil
For trucks and
saw oulhits

see page 29,

For price list of
engines see insert
apposite page 34.

Siyle A
Stationary

Style B
Portable

Galloway Gasoline Engines

2 and 2% Horse Power

- xy

i \t_l_.t_m'mf b -

Ll
5l 27 .

2% Horse Power Gallowa
4
Specifications

SpEEp—350 revolutions of fly wheel per minute

Bore axp STROKE—4) x 7 inches.

Drive PurLLey—8-inch diameter, 4-inch face,

Froor Space—24x30 inches.

SurerriNnG WEIGHT—Stationary, 600 pounds.
Portable, 725 pounds.
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Style W
Stationary

Siyle X
Portable




Style C
With
Water Tank

Galloway Gasoline Engines
5 Horse Power

Just the

ideal engine
for all-purpose
farm work—
the size we sell
the most

Style D
Stationary

Style E
Hand
Portable

* 5 Horse Power Galloway
Styvle G Specifications
Horse s 395 fisil £ A heel ¥ All engines
Portable PEED—325 revolutions of fly wheel per minute. shiiped Coasi
Bore anp STrokE—54 x 10 inches. peho i el

with gasoline tank,

Drive PurLLey—Stationary and Hand Portable, 10-inch diameter, 8-inch face. battery box and _
Horse Portable and Saw Outfit, friction clutch pulley, 26-inch diameter, 6-inch face. o of ‘:E"“d‘;f oil.
SuipriNG WEIGHT—Stationary, 950 pounds. SE,'Q':‘”;;“""
Style F Hand Portable, 975 pounds. see page 2.
Saw Quifit Horse Portable, 1,650 pounds. For price list of

. engines see ingern
Saw Outfit, 2,000 vounds. opposite page 34
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Galloway Gasoline Engines

7' Horse Power

Stvle 1
Stationary

7% Horse Power Galloway

Specifications i&’:ﬁ'ltgllll[e
SPEED—275 revolutions of fly wheel per minute,
Bore axp STROKE—6x12 inches,
Drive PuLLey—Stationary, 12-inch diameter, 10-inch face.
Portable and Saw Outfit, friction clutch pulley, 26-inch diameter, 6-inch face. )
SHIPPING WEIGHT—Stationary, 1,640 pounds. S_'I"I"- K f
Portable, 2,830 pounds. Saw Outfit

e . Saw Outfit, 2,800 pounds.
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Galloway Gasoline Engines
10 to 28 Horse Power

The

\LLOWAY

TOHEP

The 'Galloway

is alsv made in these
large sizes, which are
not illustrated:

15 Horse Power
Style O—Stationary.
Style P—Portable,

Style L
sy 10 to 28 Horse Power Galloway 18 Hoese Powes
Specifications for Larger Sizes Style Q—Stationary
—— ——— e — ——— AL 1
STvik| H. P. Brm et Bomp Amp STRORKE I Darvr PrLLgy | Froor Srace | = bl}-lﬂ' R l Dﬂab‘lﬂ.
151‘3“1‘1? ‘[“ ::: E‘::: Rev. ;:ig in-.l'fu-s *;:-il‘-‘l;'h [)5.|‘Illll'lel'. If'i".'-"" I-'._:: @ G0x40 inches | 1!:::: I:'n:lnni.n 22 HOTS'E POWEI’
aortable N THES 7x12 v #ag 8 El 3,805 " g e
o 15 | 235 ** axis | 2 ™ 1 Py i 4 80%48 inches | 3,245 Style ,E’,_E‘:ﬂ“mmr)"
B 15 |25 M I T Ely L B gt sam Style T—Portable.
(4] 18 20 917 " il i 16 = 92x50 inches | 4,320
R 18 | 210 7] s A B 0,035 : r
Stvle N 5 2 |20 * wxiE a3 LG A 10465 inches ! 5,0 28 Horse Power
Slvle T 2 00 1oxiE " an jos B | G000t o S P )
1 2w | jas v ithx2a | 30 “ “ 20 ™ | iax92inches | 745 Style U—Stationary.
aw utfit — = — — No Portable made
®all Horse Pontable and Sawing Ouifits are Atted with friction clutch pullevs instead of regular plain pulleys. in this size.
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The Galloway Portable Engines

E make trucks for all sizes of our engines, from the 2 h. p.
upright and 2} h. p. horizonral engine, up to the 22 h. p.
engine, which is the largest size that can be mounted on

trucks and used conveniently.

Our 2 h. p. upright and 2} h. p. horizontal engines are mounted
on hand trucks. Our 5 h. p. engine is mounted on hand or homse
trucks, and our larger sized engines are all mounted on horse trucks.

We use solid steel frame, wide-vire, steel-wheeled trucks. This
makes the lightest draft and most durable truck possible for
gasoline engines,

The engine is firmly attached to the frame, with gasoline tank

Style F

5h and battery box also on the frame. Everything is compactly ar-

Tq_ o_ilJ-. ranged and firmly attached.

.“.u:f;:g The fly wheels come in the center of the trucks, so the vibra-
u

The Galloway Sawing Outfits

UR sawing outfits are exceptionally high grade. We build three sizes, for our 5, 74
and 10 h. p. engines. “They are mounted just as you see them in the illustration
above, on trucks very similar to our regular steel-wheeled truck, but with saw frame

extension.  With every outhit is included the following parts, besides the truck and engine:

{al.  Friction clutch pulley,

26-inch diameter by 6-inch face, for 5 and 71 h. p. engines.
28-inch diameter by 7-inch face, for 10 h. p. engine.

(k). 24-inch cur-off saw—the very best grade we can buy.

lcr. Drive belt.

td).  Sliding table saw frame.

le). Saw mandrel, complete with pulley.

I'hve machine is shipped out complete, ready 1o run.

The advantages of a good portable outfit, over the stationary sawing outfit, are al-
most 1po numerous to mention,

With a portable machine you can saw wood anywhere. “With the stationary outfit, it
is a case of moving your engine from place to place, or hauling your wood to the machine
at a big expense.

I'he difference in the original investment, between the stationary and the poriable saw-
ing outfit, is practically nothing, so the choice every time would be a portable sawing outfit
like the Gallownay.

The capacity of the Galloway 5 h. p. outfit is from twenty to thirty-five cords of wood
a day, twice sawed in two. The capacity, of course, depends a good deal on the kind of
wood you handle, but anyway you take it, you can save enough, or make enough with a
Galloway 5 h. p. outfit, to mighty seon pay for the entire outfit and make you a good
profit besides.

Here is the way it figures out,

It would cost you at the lowest estimare, to saw wood by hand, $1 a cord, and that is
putting it pretty low, With a 5 h. p. Galloway and two men, you can easily handle
twenty-five cords a day.

It rakes about one gallon of gasoline per horse power for a run of ten hours, which
would mean about 75c a day for a Galloway 5 h. p. engine. Add to this the cost of
lubricating oil at 23¢ and labor of two men for sawing at $2 a day each. It will cost you
just £5 10 saw twenty-five cords of wood, or at the rate of 20c a cord, making the nert profit
to you, over the old way, 80c per cord.

On this basis, your outfit will earn you from $15 to $20 a day, but say you make only
$10 a day profit with your outfit, it would then take less than a month's time to pay for
your complete outfit.

There is good money to be made in the winter months with a Galloway sawing outfit.
You ought to own one.

The prices for our complete outfit are quoted in the price list insert opposite page
thirty-four.

For prices on saw blades, see inside back cover page.

Write us for special prices on the saw trucks and everything except the engine.

For prices on separate paris, pulleys, etc., see next two pages.

tion is equally distributed and the engine runs steadier and more
HI];fDTITII}'_

Our guarantee on engines also covers the trucks, so if you are
not perfectly satisfied with the truck sent with your engine, ship it
back at our expense.

For ordinary farm use, we would most highly recommend the
Galloway engine mounted on trucks. You can get the very best
service out of your engine when mounted, as it can be easily moved trom one part of the
farm to another.  You can pump water in the barnyard, have it to shell corn in the gran-
ary, run the washing machine or cream separator at the house, and rurn the grind stone in
the machinery shed; or do any number of things with a portable Galloway.

Where you have everything in one building close to the barn or house, the stationary
engine can be made to serve your purposes. In that case, and a good many of our cusio-
mers have just these arrangements, you can use a system of line shafting and pulleys with
the machinery in the basement, or in the loft, or outside the shed—almost anywhere,
in fact.

The portable engine, of course, can be used to good advantage to run a system of line
shafting, running several machines at the same time, provided arrangements are made to
permit of the engine being connected up easily to the shafting.

We quote prices on our portable engines, that is, the regular Galloway engine mounted
on trucks and completely equipped, in special price list opposite page thirty-four.

If you need a portable engine vou can hardly afford to make your own trucks and
mount your engine yourself when you can buy an cutfit complete, made as good as money
and brains can make ir, at these factory prices.

For prices on special parts, etc., see the next two pages.

Style E
a h. p.
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MAKE YOUR ENGINE MORE

VALUABLE

Galloway _ ' Finishecll' lrtn:;n Pulleys
Clamp Pump Jack To the User or These izrtu:les shown on this and Machine Moulded .
Pro the following page, are shown to ac- Bored, turned, balanced with se
No. 1 spective Buyer of i : screws or key seats.
Yo Hiise Poces e Bali Galloway Eagincs comodate the users of gasoline engines. _ : .
AT y 1 want you to make theengine [ sell £ | H %E gl —%: £z E‘E
no wood used In its construction. you more valuable to you by putting to use these indispensible articles. 2 i = b L] I:‘ =l el
00 MEeK ) : . . s
This jack is clamped to the base I am offering these goods to you at the lowest possible prices; why, be- - s [l | 3 %%
of the pump standard by means of = » : s | 1as - e | 3| 355
two heavy “U” bolts which adjust cause every well equipped factory, creamery, blacksmith shop, milk house, o | 13512 | 3| Lso 6 | 2ss
themselves to the size of the pump. work house, barn, or granary with a Galloway Gasoline Engine sells Tl X ] S o Wi i,ﬁ 4
The jack makes one stroke for 3 5| 135 8| 2400|201 3 | 235
every 4} turns of tumbling rod. more engines for me. 6| 15514 | 3 | L8 | 4| 263
Whe:;ad;;:? :llth l;cﬂlftlh';ltfik My customers may not know it but they are the best salesmen I gl 2] it B | M e
ne stroke to every & 3 i N 5 5
nine revolutions of the pul. | have, for when other people see how valuable the Galloway Gasoline A T BEE
IBEE_L‘;h_iChk ihs 3;9-561“'339;- Engine is to my customers, how simple and inexpensive it is, what little |2 Ra= 2 ]
ac as J= - ar - . 5 " . . —
inch Sli'oke. The pitman fuel it takes to run it, what little money it takes to buy it and how much
rods are adjustable for dif- work it does, they send me orders for my engine.
ferent heights of pump : ) i . :
standards.  This jack will That is why I am anxious to have you use the articles shown on PUMP JACK
handle a 4":?':6'; ?&"'}?dte" fi“ these two pages, for | want my engine fitted up in the best possible shape | No. 2
e 2-Inch stroke .
against 300 foot on your place.
head, on the 6-
inch, stroke 200 President. $6"00
ft., 7-inch stroke

100 ft.; 35 to 40
strokes per min-

ute in ordinary
practice. The Galloway Clamp Pump Jack No. 2
$ 00 For Operating Ordinary Well Prmp
8 Standards by Belt Power
The power may be derived from any source, such as gasoline engine, power windmill, tread

power or water wheel. They have three strokes, 5-inch, 73i-inch and 10 inch.

Patent Compression Couplings They are furnished with tight and loose pulleys 13 inches in diameter for 2-inch belt, which
pLI—. should not be driven over 200 turns per minute. As a rule we recomneend 160 turns, which will cause

the pump to make 39 strokes per minute. The belt is sufficient for raising water with a 3-inch cylinder

sﬁ',a:ri:':r ERICE on the 5-inch stroke 200 feet; on the 7}-inch stroke 150 feet; on the 10-inch stroke 100 teet.
It will be observed:
1% $2.40 1st. On the up stroke the pitmans are vertical and put no side wear on the pump piston bar.
1% 2.55 ; 2nd. The pump jack is extremely simple in design and has only one gearing which is covered
1.7 3.00 with a shield to prevent anything getting into the gearing.
: rl‘ st 3rd. The pump jack is fastened to the pump standard by means of a clamp and four bolts, mak-
1i% 3.25 ing it convenient to fasten to all ordinary pump standards.
113 4.00 4th. There is a foot on the back part of the jack that rests on the platform and serves to
28 | 4.75 help support the pump jack and also to brace the pump.
5th. ‘The crank shaft presses down and holds the pump down when the pitmans are push-
. ing the piston bar up and lifting the water, while, when an engine operates the pump by means
Some of Its Good Points ofgn, walilpcing beam,lfat tends to lift the purr;E:- budi’l‘y. ’ pamp oy
No Keys are required. Gth, There is much less difficulty in getting a good foundation for an engine when it can
Will run true it shaft is straight. be set a few feet away. from the well than when it must be set partly over the well as is necessary
No Projecting Bolts to catch the clothes. when the engine operates the pump by means of a walking beam.
Won't slip under heavy loads when properly on. 7th. When a pump is set under a windmill the pump may be operated by three different

Can be removed from the shaft by screwing the means—the windmill, the engine and by hand, and one can quickly change from one to the other
bolts into the threaded hole in the flange. by simply changing the pump pin.
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INSTALL YOUR OWN POWER SYSTEM

Wood Split Pulleys

o Adjustable Ball and
Socket Hanger

o FACE IN INCHES
== ]
= < | L 5 5. | 1_0 Our Adjustable Ball and Socket Hanger is a
3 .65 75| .85 .95/1.00/1.05/1.10/1.25 ring oiling, single brace hanger and is machine
4 L0 .85 .95(1.00/1.0501.25/1.40]1.53 moulded of very heavy, yet neat design, and is made
[ 80| .95/1.00/1.051.20/ 1.30/1.45/1.65 so shifter arms can be very readily attached. It is
8 901 1.05/1.10/1.20/1.30 1.45/1.50(1.70 Cold drawn, highly polished and absolutely round. also mad-.:: s0 it can be inverted and used for ﬁmr
10 11.00{1.20|1.25/1.35/1.40/ 1.70/1.80/1.95  Every bar guaranteed straight and true to size, manu stands. ‘This hanger is furnished with babitted
12 11.25{1.30|1.35(1.55/1.70{1.85|1 95/2.20 factured to U. 5. Standard Gauge. bearings.
13 ‘1.35 1.5011.55/1.70f1.85 1.95/2.10|2.40 Our key seats are all milled and are accurate. We
15 |1.45! 1‘(aU| 1.65(1.8011.95/2.15/2.35/2.70  are prepared to furnish square, octagon, or special shapes Size of DROP IN INCHES
16 11;5 1.65/1.75/1.90/ 2.15(2.20|2.55/2.95  of drawn or cold rolled shafting. We box only when Shaft. T
18 [1.65/1.75(2.00/2.20/2.30/2.80]|2.95/3.35 actually necessary and charge for same at cost. Inches | 8 10 12 | 14 16 18
20 11.75/2.00)2.20(2.5012.75 3.0013.30 3.95 Prices on hammered shafting on application. TR ey oy SRR (s R SRR
24 [2.00 2.35|2.653.00|3.35|3.75| 4.05/ 4.00 An gxtra charge will be mede on all shaftiag of i Ll 1 1t ‘ ik Lo d o
28 |2.75/3.00(3.45)3.75/14.10/4.60/5.00 6.20  lengths shorter than 12 inches. 1,7‘,- 1."0 | 1'50 ]'35 1'93 ! 1'95 2-li)
30 12.95/3.30/3.75/4.10/5.75| 5.15| 5.70| 6.80 - POLISHED STEEL SHAFTING—ROUKD 11';' 3 ; 1.6 ‘ : 1 130
36 |4.00/4.45/5.105.70/6.55/ 7.00/ 7,85/ 9.20 — Bk ) LA },'90 il P 3 2 i 0
40 |ﬁ.{1}|f.an|? 65 8.59/9.2510.40 i, in | Weitht [ price | pia. in | Weieht | price 113 [ 2.45 | 2.80 | 2.85 ‘ 2.90 | 3.15 | 3.2
inches m!idm per e |l inches Wp:m[[d:sl per It 2 2.55| 2,95 | 3.00 | 3.10 | 3.25 | 3.30
pmln : ]
BELT[NG—PT]CE List & 67 [5.03| 1§ | 5.08 |$.18 For price on Hangers to fit shafting not in-
§ | L.05 | 04 14 ! 5.50 [ .20 clnded above take the size nearest to it. For
§ 1 1.50 | .05)) 14 | 6.00 | .21 jnstance, if shafting is 1 1-8 inch, price is same as 1 3-16 inch; if shafting
£ | 205 .07 1¢ | 7.04 .24 jg 1 1-2 inch, price is same as 1 7-16 inches.
1 2.64 | .09 1}3} 7.60 .2§
] i i H B & Friction Clutch Pulley with six inch face
1% | 3.74 | .13) 11§ [10.00 [ .36 10 inchand 12inch.......... $13.00 22 inch to 26 inch........ $20.00
e T = : = 14 |46 5] 3 QOGS | 38 gL © o I A0, e D800 28 M QR 23.00
S| Bllling | Rubber behing Coton Beldng | P 15 1 4.61 1 .16 o 18 B gp Ml 1700 B4 *F 038 B o0 28.00
Lot B T e e o S P EF i TR g e i [y = N .
AR I T =7 Prices on Plain Pulleys are as follows
BE|SE | i ol B I I N w B 8 inch by 6 inch--$3.50 26 inch h (, inch..%5.00
1|5.08(5.165.02($.04[5.06/3.02[3 |5 |s.085 |$  LginchbyBinch..$2.70 18inch by Cinh--3300 28 ey
13 .10] .20] .03 051 .07 I 14 % « g « 300 22 © g 4430 32 ¢ ¢ 6 @ §05
il o2y - '“‘1| '”6‘ 2 | 16 4 ¢ g mIl308 Q4w G g U 490 36 % HE e, 155
1.'; 15 . |
2 17| .34 .06| .07| .08| .02| .03| .05 .08| .11
21 ‘21) la2| 07| o8| 1o [03! lo4| los .10/ |14 The Galloway Magneto No. 1
3 29| .58| .09| .10| ‘12| 03 .05) .06| .12| .18 We have designed this Magneto to take the place of batteries on our engines Standard Rigid Pillow Block
31 .29 .58 .10 .12| .15] .03| .06! .07 .14| .20 if customers so desire. They are very economical and convenient. It is driven This Pillow Block is’of heavy design and
4| .34| .78 .12| .14 .16/ .04| .06| .08 .l6 by friction of the pulleyagainst  babbitted with zood babbit.
43| .38| .76| .12( .15| .19 07 11| (18] .26| .34 the fly wheel of the engine. =
5| .42 .84 17| .21 .05 .08 .10/ .20| .29 .38 While this Magneto will 820 | piee | P2 | Price
6| .50/1.00 .17; .20| .25) .07| .10 .12| .24| .32 .50 keep the engine running very inches each inches each
7| .60 1.20 .20! .24 .28 .08 .11 .13| .28| .45| .53 nicely without the batteries, 1516 | 5 6511 11-16 | $1.45
8| .67j1.34] .24| .28| .32 .08 .12| .15| .32| .47| .65 by furnishing the spark for the 1 3:]6 l '851 15-16 1l65
10 | .84|1.68 .30 .43| .48 .11] .19 .25 .45| .60 engine, a great many people 1 716 I 17o0ll2 316 1‘80
12 [1.00{2.00! 36| .44l .52| .15] .21] .28] .s0| .75 .92 use them in connection with = :
the batteries, using the batter-

ies to start the engine only. Weight, 15 1bs. Price, $8.73

No. 1 Magneto can be used only on engines having “make and break’ ignition.

The Galloway Magneto No. 2 is similar in construction
to the Galloway No. 1. It is somewhat larger and heavier and

Safety Collars—with Set Screws

si!r"ijl.-r’fil;&'._ each(|Size=in. |Price, each(]5ize=—-in. | Price, each

15-16| % .18 |1 1-4 | $.28 |1 1-2 | $.34

1 .20 (|11 5-16] .30 [111-16| .37
11-8 .22 11 3-8 .32 15—16‘ .40 is designed to be used in connection with jump spark coils.
1 316/ .24 |1 7-16] .32 |2 3-16] .50 Price, $11.25
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ATURALLY, I would like to have every person who writes for my
catalog sead me his order for an engine on trial. A great many of
them do, and you will find them enthusiastic in their praise of my
machine, In fact it is the good words from my customers that helped

to make the Galloway machines so well known and widely used in every state
in the Union. Remember, these customers bought their engines on thirty days’
trial on one of my liberal selling plans, backed by my strong guarantee and
bond just as I am asking you to do now. They have tried out my engines and
unless they were satisfied they would not have kept them and written these
strong letters of praise or recommended
the engine to others as they have done.
Testimonial letters, I know, as a rule don’t
mean much, but on our plan of selling they
do, as they mean that our engines are right
in every way or our customers would have
sent them back and asked for their money.

Isn’t that a fact, and don’t that prove
something? It certainly does. Now, I don't
suppose it is a question with you any longer
whether or not you will buy a gasoline en-
gine, for no person needing power in the
shop or on the farm can possibly afford to
be without one. It should no longer be a
question with vou as to what make of engine
yvou will buy. I know you want to save
vour money when you can do so and get the
best there is going in any line.

As to vour being able to save money
when buying of me there isn’t a question of
doubt. Our price guarantee on page two
ought to settle that in anyvone’s mind con-
clusively. It can’t be otherwise, as there
is no manufacturer who sells his goods through dealers who can possibly com-
pete with us in price. It's just as impossible as to make water roll up hill.
It can’t be done. Just think of the many hands an engine passes through
before it reaches vou, when you buy of the dealers, and the expenses and profits
to be added to the one legitimate profit of the manufacturer before the engine
is put down at vour door.

Stop to consider them and no more argument will be necessary on this point.

First: There is the manufacturer’s salesman with his 8% to 10% com-
mission and ten-cent cigars. etc.; the jobber's 10% to 20% profit and traveling

My Final Argument

Just a word to the man who is considering buying by mail for the first
time as well as the man accustomed to buying this way

men’s expenses; the dealer’s 20% to 50 %

profit and bad debts; one on top of the other are added to the price that you,
Mr. Buyer, must pay, and when the engine reaches you is it any wonder that
you have to pay twice as much for their engine as we ask for ours?

Now, I have shown in this catalog just how the Galloway is made; its
many special features and advantages; the sort of factory that makes it and
our superior methods and equipment for turning out a high prade gasoline en-
gine which enables us to sell it so cheap direct to the man who uses it. There is
no secret about the making of the Galloway—I simply try to make it right and
just as well as it can possibly be made—then leave it to my customers finally to
determine if they are made that way. "That is why they must be made better
than others and capable of doing all and more than I claim for them.

I have tried to make clear to you in every way possible that there isn't a
better engine being made, selling at any price. [ don’t think there is as good
an engine as the Galloway at any price, all of my customers will tell you so, but
if you still have any doubt in your mind about the merits of the Galloway as an
engine | want you to just let me put one in your own shop oron vour own farm
for thirty days’ free trial. Teestitoutin any way you want to—speed it up—put
on the brake test for horse power—hitch it up to any machine that an engine of
its horse power is supposed to run—examine into its construction—note the sort
of material it is made of—put it to the most severe test possible for an engine.
If, after you have done this, you do not find it all I claim for it, or you are not
perfectly satisfied with it, just send it back. Then I will have no reason to
complain or to think you haven’t treated me exactly fair by not even giving my
engine a fair trial under my extremely liberal and fair offer. 1 will see that
you will have no reason to complain if you return the engine, as your money
will be cheerfully refunded—my $25,000 legal bond guarantees that.

I'd be foolish to make you an offer like this unless I knew my engine would
please yvou—especially so when I tell you I would rather lose $25, yes, $50,
on a deal than to have a dissatisfied customer on my list, for they would hurt
my business in a short time more than that amount. My plan of selling is so
far-reaching and so liberal that when I sell a Galloway in a neighborhood 1 al-
most invariably make several more sales in that section.  So you see it means
something to have thousands of satished customers scattered all over the United
States whose good words and this catalog are the only salesmen I have.

You take no risk in buying a Galloway. You will get the best engine
made for the lowest price.  You have our liberal and fair selling plans to order
on. QOur five vear engine guarantee is proof that it is made well. Our $25,000
legal bond guarantee protects you.

Get acquainted with us and let us prove in every way that The Only Way
is The Galloway—selling direct from factory to farm.

[ Page 32]



Our Selling Plans Explained

How to order, and a description of the different plans

upon which you can buy the Galloway

RDERING goods by mail is a very simple matter. You can order

goods of us just as well as your dealer can of the manufacturer and by

doing so you will save from $50.00 to $300.00. That ought to be
argument enough for any man to be his own dealer and buy a Galloway Gas-
oline Engine direct from the manufacturer.

How to Order. We send out with every catalog a loose order blank,
and in this catalog we also print, on page thirty-five, an order blank that can
be easily filled in, quickly detached and sent in if you do not have one of
our loose blanks.

The few things to observe in sending in your order are as follows:

Be sure and state carefully the style and size of engine you want. Our
different sizes and styles of engines are shown fully on pages twenty-five to
twenty-nine. If there is any special equipment ordered to go with engine, give
your order fully, and correct price of different items.

Be sure 1o state plan on which you wish to buy. See our three plans of
selling explained below,

Be sure to enclose money order, express order or draft for correct amount,
or send by reg stered mail if the money is sent on Plan No. 1. When buying
on Plan No. 2, cash deposit in bank, have the banker’s statement properly
filled out and sent to us, or send note properly filled out for Plan No. 3.

Be sure to give full name and post office.  Write very plainly so no mis-
take can be made.

Be sure to give shipping point if different from post office, and if shipping
point is a prepaid station enclose with order enough to pay freight. We will
refund if you send too much and will send agent’s freight receipt with bill of lading
showing shipment, so you may know exactly the amount paid for freight.

- _ Our Very Fair and Liberal
£ Selling Plans

We offer you the fairest
and most liberal selling
plans ever made by any
firm manufacturing and
selling gasoline engines.
There is no reason why
any honest, fair dealing per-
son on earth who wants a
gasoline engine can't get
one on one or the other of

The above cut shows the Galloway Engine, complete with battery box and
gasoline 1ank, on skids ready for crating.

our selling plans. They are as liberal as can be made, ver they thoroughly
protect us and the honest customer who buys of us.

Remember this: On all our selling plans we allow thirty days’ free tnal
of the engine for you to decide if it is satisfactory in every way and all that we
claim for it.  Just test out the engine we ship vou in any way you see fit.
Try it out for power, speed, endurance, fuel expense, etc. Make any test
that's fair, to satisfy yourself the Galloway is all we claim for it. If not per-
fectly satisfactory to you, just send it back to us any time within this thirty
days’ trial period, and we will refund you every cent you may have paid us for
the engine, and pay the freight both ways.

Now, we offer you three plans on which you can buy the Galloway Gas-
oline Engines. Select the plan which you think is the best for your pur-
pose and send us in your order for a Galloway on trial.

Plan No. 1
Cash With Order

On this plan cash in form of draft, money order, express
order, registered letter, etc., must accompany order. We
recommend Plan No. 1 as the best and cheapest plan on
which to buy for the man who has the ready money, or ¢an borrow it of his own banker.
We are put to no extra expense on this plan so can quote the lowest, rock bottom prices.

On this plan we allow a full thirty days’ trial of the engine for you to determine if it
is perfectly satisfactory and all that we claim for it. If not, ship it back and we will cheer-
fully refund your money and pay all freight charges.

This trial offer is backed by our $25,000 legal bond guarantee which gives you fullest
assurance that we will do everything just as we say we will. You take
absolutely no risk in sending your cash with order if you prefer to secure
the benefit of our lowest cash
prices. Thousands of satisfied
customers have bought of us on
just the same plan.

Plan No. 2—Cash
Deposit With Bank

On this plan you may de-
posit the full amount with your
own banker to be held by him
during thirty days' free trial of
engine. When ordering on this
plan be sure and have your
banker fill out bank statement,
and fill out order correctly

‘This shows the Galloway Engine, style C with water tank, crated all
ready for shipping.
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yourself. You can at any time within

thirty days from time of engine's

arrival at your station, if for any rea-
son it is unsatisfactory or in any way not all
we claim for it, get your money back from
your own banker. To do this, all that is required is to present to him the railroad bill of
lading showing return of engine to factory according to instructions. On receipt by us of
bill of lading showing return of engine, and freight bill showing amount of freight you
paid on engine when you received it, we will immediately cancel your order and refund
to you full amount of freight.

On this plan we charge $2.00 more for our engines, as we are compelled to go to more
expense. The bank who handles this deposit order charges from 50c¢ to $1.00 and our
extra book-keeping expense is more than enough to make up the difference.

Remember, our $25,000 legal bond guarantee is your protection no matter on what

plan you order a Galloway Gasoline Engine.
Plan No. 3 F)n this plan you will send ﬁ:ith your order, or deposit
in your bank—just as you wish—one-half the amount
Note Settlement Plan of your order, in cash, and the balance in a three or
six months’ note with interest running at 6% from date of purchase,

Any honest, responsible person can buy goods of us on this plan and if it is not con-
venient for you to pay all of the amount of your order cash down we will be glad to allow
you credit on your note for one-half the amount of your order.

Sometimes you may need an engine when the ready money is scarce, or the buying
of an engine would make it possible for you to make enough more meney to pay for the
engine before your note would fall due. This is very often the case in the winter time as
a party can frequently buy one of our sawing outfits, paying one-half cash and the balance
by note, and in three months’ time have earned enough to pay for the machine.

We allow you thirty days' trial of the engine the same as on our other two selling
plans, and if the engine is not satisfactory ship it back to us any time within the thirty
days and we will return you your note and the cash you have sent us, or release to you the
amount deposited in the bank, and pay the freight both ways.

Now just let me remind you of this fact.

We have been selling goods on just these same plans through our advertisements in all
of the best farm papers.

We have customers in every state in the Union, Canada, Mexico and some foreign
countries, who have bought of us on just these plans.

We do not believe you will find a customer in our large list who will tell you that
Galloway does not do exactly as he says he will.

All the publishers of the papers carrying our advertising, and most of them print guar-
antees in their papers protecting their readers against unreliable advertisers, know us and
our responsibility. Many of them 1 am personally acquainted with and I know they
would not for a minute accept our advertising unless we did in every respect as we agreed.

All this and our $25,000 guarantee, our bank letters, our customers’ testimonial letters
from every state in the Union—and we have thousands of them—are certainly all the proof
anyone could ask for to show that we are reliable and that you will make no mistake when

it comes to buying an engine
through your own good judg-
ment of Galloway where
you can buy the best engine
made at the lowest possible price— i AP e

an engine that is sold under the

most liberal selling plans and backed by the strongest guarantee—and save from $50 to $300.

; The dealer will tell you that you cannot get repairs handy if you
A Word About buy a Galloway engine by mail. Now look here! Just :imsjyder
Repalrs your past experience along this line. You know whenever you
need repairs along the line of machinery nine times out of ten the
dealer has to send for them for you and he gets from 50% to 300% profit for simply sending
in an order and handing them over to you when they come.

You have often wondered why repairs from a dealer cost so much. I will tell you.

It costs just about so much to do business. The manufacturer who sells through the
dealer knows it takes as much of the dealer’s time to write for a small erder of repairs as
to order a full sized machine, and as much of his time to call up or write the farmer when
the repairs come as it would to tell him that a complete machine has arrived. Conse-
quently, in order to have the dealer handle repairs at all, he must figure a big profit for the
dealer and that is just exactly what they do. Itisan actual fact that one Eig Trust sell-
ing farm machinery figures its repairs on a basis of just eight times what they sell their
complete machine for; that is, if you were to take one of their repair price lists and add
the prices given for the different parts of their machines the total would be just eight times
what you could buy a complete machine for containing these different parts. Just try
doing this once and prove it for yourself.

You won't need many repairs for the Galloway Gasoline Engine, but when you do
need them, all you need to do is to order them yourself, just as the dealer would do, and
save his profit.

If you had to dig some potatoes for dinner would you be willing to pay somebody
100 profit for digging them when you could do it just as easy as they could?

Now, it is just exactly the same way with ordering repairs, only it is easier. You can
order repairs just as well as the dealer and get more direct service.

Why should you pay a dealer from 50% to 300% profit on repairs just because all he
did was to write one letter?

You will get repairs quicker, direct from us, than you would from any dealer, as we
have a special department for this purpose. We require that all repair orders must have
immediate attention and be shipped out the same day as received. As a rule they can be
sent my mail or express so there is no occasion for their being long in reaching you.

Now, in closing, I just want to say this: I know it to be an actual fact that dealers
are saying a good many false things about me, my goods and my way of selling goods.
Their talk about repairs is only one of the things they bring up, but I believe you know
itis only natural that they should do this when I stand between them and an enormous profit.

1 just want to say to you this: I have thousands of customers all over the United
States, in fact, I have them in every state in the Union—in Canada, Mexico and several
foreign countries, who have bought goods of me on my plan of selling and they know that
Galloway sells the best Gasoline Engine, Manure Spreader, Cream Separator, etc., direct
from factory to farm, that can be bought at any price and still saves them big money.
Now, you will find also that these parties are thoroughly satisfied customers of mine,
which is the best proof on earth that the Galloway quality is the best, and many of them
are more enthusiastic about my goods than I dare be in my own catalogs.

Just prove this for yourself. I will send the names of as many of my customers nearest
you as you wish and you can either write them, or if you live near enough, go around
and see them, and investigate this yourself.

Ask them about Galloway, my way of doing business and the sort of machines I sell.
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rule, better posted on the matter of

freight, than the farmer. Take it ten
to fifteen years ago when buying goods by
mail was not so common as it is today, the manufacturer selling his goods direct to
the user, made a strong argument by agreeing to pay the freight. But it wasn't long
before the men buying the goods discovered that they were paying ihe freight on the
goods just the same. -

Here is the way they figured it out.

They soon saw that goods being sold, freight prepaid, cost considerably more at the
start than those selling f. 0. b. factory. Then the shrewd buyer got out his pencil and
went to work and it wasn’t long before he discovered why this was so.

The man who pays the freight had to figure the average freight on the goods he
sold and of course, to be sure he was on the safe side, he had to stick a dollar or two

I BELIEVE there is no one who is, as a

Just a Word About the Freight

WE DO NOT PAY THE FREIGHT ON GALLOWAY GASOLINE ENGINES

west or in the east where the goods are
made, any person in the west buying by
mail will save on the same proportion or
better, when he pays the freight. This is
due to the higher prices asked in his section. The dealer buys his goods f. 0. b. factory
and charges the freight to his customer by charging more for the goods.

So any way you take it, the customer pays the freight and it is only fair that the
man buying should pay only the freight on the goods he buys and not help pay for
somehody else also. We do not pay the freight on the Galloway Gasoline Engines,

The following table of freight rates on gasoline engines is given to allow an
approximate estimate to be made on the freight on engines to different points. You can
arrive at the approximate freight rate by taking the town nearest to your shipping point
and figuring the freight to that town and adding or subtracting a small amount to cover
the distance to your town.

to this price—then he added this freight cost to his selling price,

Now that was all right in a way for the fellow living a long ways from the manu-
facturer, but pretty hard on the man living near-by, as he was actually paying more
freight than he would have had to pay if he could have bought the goods at the factory

without the freight being added.

In other words, the man who lives close at hand pays

a part of the freight of the man living a thousand miles or more away. That isn't a
fair arrangement to either party.
As the selling price of goods, especially in the west, is higher than in the middle

The rate given here in this table below is per 100 pounds.

The weight of our engines crated ready for shipment is given in the price list.

To arrive at the freight just divide the weight of engine by 100 and multiply by
the rate given in the table here.

Just for example take the rate to Decorah, Iowa, which is 35¢c per 100 pounds; the
weight of our 24 h. p. engine is 600 pounds, so 600 divided by 100 is 6, and 6 times
35¢ is $2.10.  So, the freight to Decorah, lowa, on a 2} h. p. engine is only $2.10.

Not a very big amount considering that you save from $45 to $75 on this size engine.

TABLE OF FREIGHT RATES ON GASOLINE ENGINES

WATERLOO, TOWA WATERLOO, IOWA WATERLOO, IOWA
TO TO TO
Per 100 1bs. Per 100 Ibs. Per 100 Ibs.
Alabama Towa Louisiana
Birmingham.... covevvnanas 5179 Audobon.... §0 57 HBaton Ronge. 132
Maobile. . 182 Cengerville 44 New Orleans . 132
Montgomery . o aeimas 198 Crarinda . T8 Shreveport ....uoeee e 157
Council Blu 59 Maine
Pheenix.. s 379 Davenport ..o vane vaeees 26 BanEOTeaeesesenrrenn nueen 128
“Arkansas Decorah....... 35 Maryland
Little Rock . RPN (1. Des Moines .ueuseis soneas 42 Baltimore . . .. 118
California Grinnell ..oooviniiiiiinn 33 assachusetts
Los Angeles.. vene 300 Indianola. oo eeennn onnns 45 Springheld....... Gaies: 128
Colorado’ lowa City... 23 3 Mic]:.ignn
Greeley.. « 118 Keokuk....... a7 Bay City .... . sy 68
‘Connecticut Muscatine ....... w Detroit. . " 79
New Haven ...........o..es 128 OHOMWE 2 vasias cenee oo 36 Lnnsinx... 79
Delaware Rock Rapids .« .ueenrsivnnnn 47 Manistee 29
WA (v ivas, meivinesa 119 Sioax City ..o 47 Minnesota
District of Columbia Spirit Lake ..o v viinuannan 42 Albert Lea .o vevvenrnenees 42
‘Washington . . SR I ) Wanken . cocercaaniaar coas 57 Crookaton cone ar v svasvensns 1122
Florida Indiana Duluth .. 65
Jacksonville. . cessens 174 81 Hallock. 140
Gemzm 79 Mankato 65
Atlanta. . 177 . 76 Marshall.. . T8
Savannah ... 174 Indianapolis..... 76 Minneapolis. coveve vevannas 55
South Bend .. R - 76 Sauk Center . - L L]
Boise .... 10 Terre Haute.. e 0 Winona . e B0
lllmolﬂ Klmuns M‘msiusipui
Belvidere.... . ...vvuaanns &0 AteRIBOR -+ 555 5s swsn i srnn &0 Jackson.... .. — ]
ORI a5 i i 1 6w B0 Dodgechr.. s 1 AT Mmourl
Danville .......oceniauns 1] Fort Scott .. 74 Chillicothe .. i &l
Preeportacee ss soaes sassss 1] NOTIOn . veswe e .ess 138 Clinon ... i 62
o] [ T P P 1] TOPEKD i vravianneios s sunsin 89 H:rmibal. ]
Litchfald. ... - ccvu caanne 6l Wichita.....  ...... 120 Kansas Cliy.vvescovnnsons Gl
ML Vemon.ooeun s uvueas 72 I{entucky Poplar Blaff «ovevnnl s 115
Peoﬁa....... i Bowling Greem . .coeersvees 134 Springfield.. 62
Quiney .. semrasa iisae 6 Loolsville i i 78 St. Joseph . 5 [
Srﬂniﬁeld 60 Montana North’ Cﬂ.:olina
Indian Territory Glendive R 1 | Charlotte .......cvvveneee 179
McAllister........... - 120 Helena. ..o cvvsarvarnsncsns 310 Rabgh. i oo nvasnonwaen 172

WATERLOO, IOWA WATERLOO, IOWA WATERLOO, IOWA
TO TO T
Fer 100 1bs. Per 100 lbs. Per 100 lbs,
Nebraska Oklahoma Rhode Island
Ainswaorth 137 Kingfisher.. seesnasel 30 Providence.. e vaees 1328
Hastings .. 111 Clhto Texaa
Kearney .. 115 AKTON . er aus R9 Dallaz 157
Lincoln.. &5 Chillicoth . 82 Galveston .. 157
McCook . . 135 Cinclanati...c.coen senaanan 79 Liattdt .. cvnecnnn e e ne 168
Norfolk ... 45 Columbus ... v covunnenrs « B3 Panhandle.. oo e anas 1 &b
Omaha..... . 51 Dayton o ceccvnninee serns 79 | San Antemio .. ......... 157
Bed Cloud ... .cvoveciinenes 114 Lima T4 Utah
Nevada Mansfield ..ovivienin enn 84 | Salt Lake City ............ 290
Carson . 395 Toledo. . T 79 ‘-"ermom
New Himpsh:re Pcnnsylvama Burlington.. TR I ]
Manchester. . -« 128 Geitysburg... - 118 Vlrkm
ew Jersey Harrishurg . . TRt K [} Richmond.. cowans 118
Newark . .- 12 Phi]anle!phiz 119 Roanoke .. 0 118
New Mextco Piusburg. . .. . 93 Wnshlngton
Alberquerque . .. we, 213 Scranton .. 119 Seattle.. ]
New Yo:k Uniontown - 3 98 ‘iwkanr B 1]
Albany. 117 South Carolina West Virginia
Buffalo L] Charleston . e 174 Charleston . . 118
Elmira. - 107 Colambia.. o 183 Parkersburg . . 8
New Yor < 130 Greenville. . o 195 w
Nonh Dakota South anota Ashland. . caeasasesesas B0
Bismark . . 155 Aberdeen ... .. 104 Beloit.. . ]
Lalrlngton = 148 Belle Fourche ..:a.pccc0:.. 215 (hlmw; I-‘alls i
COODEISIOWN - ccc cx oo - ..ase 149 Chamberlain. ..o veevens oo 110 Fond du Lac.. G0
Devils Lakeowesvsaenes vees 151 Deadwood . .o veveavennane. 208 Creen Itay... 0
Bllendale........coveanvne. 104 Gettysburg... 127 Madison .. .. .. &0
Fargo.... .eouese 92 Mitchell.... ... .co.vanne a0 Manitowoc.. . L 1]
Grand Full:s 122 Plaron oo o srinn iy 12T Milwaokee .. .. .. vowsvannes (]
Grafton. . ries 134 Rapid City... 186 Prairie du Chicn.. sansEn e 60
Langdom.... ... «« 151 ol i csienise i asunie 1 04 Rhinelander.. awan 0T
Medora......... 189 Sisseton. . 58 ‘Wausau. - ahe & 40
Minot, . . o ATh Sioux Falls.. R 4] Wyummz
Williston .. . wwuen 1B Watertown ... . T 78 Cheyeane.. 135
Orelzon Tennesuee Evanston.. 780
Raker C:!.y i cevss 3ES Ch:'larmnza Rawllns.. i PR R
Portland. . R S e T Memphis. . Sherddap.. co e cevnpenarana: 250
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I want you to know what the men . They received letters, catalogs and
who have actually uwsed our make of price lists of engines.

engines on their farms, in their shops, in They sent in their orders for an engine, on 30 days' free trial.
fact, almost everywhere, have to say about Now, you can read their letters telling in their own words just what they think of them.
them. Now, if you have any doubts about the They were in just exactly the same position you are now in, betore they bought.

Galloway settle them here. ‘These testimonial letters with illustrations showing the engine You will feel exactly the same as lﬁey do now, if you buy. :
at work are certainly proof that there is no better engine made, selling at any price, than Our customers are satisfied customers, as we do not believe in having any other kind,
the Galloway. Remember you take no chance when you buy our engines on our plan. You can’t

They tell what our engines will do under all conditions, and in nearly every place make a mistake, for if the engine is not right in every way, and perfectly satisfactory, you
you care to put them to work, While they refer to the Davis engine, which they bought can return it to us with no expense to you. We will pay the freight both ways, and
of the Cascaden Manufacturing Co., remember this is the engine we are now building refund you any money you have paid.
better than ever before with several new and valuable improvements, and selling them under What these men say tells more about the true merits and what our engine will actually
the new name, “"The Galloway.” do than I could by writing you a ten page letter, ]

They have bought their engines on a plan much similar to that on which the Gallo- You know these are facts. What they tell you will answer almost any question you
way engines are sold today. could raise with reference to power, speed, endurance, easy operation, simplicity, and value

We are no better acquainted with any of these people than you are. They simply at the price, ete,, than anything 1 could say.
saw the advertisement of the engine in some farm paper, and wrote for information. Read these letters carefully, then judge for yourself.

SEVEN PAGES OF TESTIMONIALS THAT CERTAINLY PROVE SOMETHING

Y The William Galloway Company, Waterloo, Iowa. Jouxsox, Nepr., Sept 1, 1908,
gen: ]this rﬁma‘;k‘:lble leﬂel:t GENTLEMRN: These photographs of my Davis Gasoline Engine at work, you are welcome to put in your catalog Just note what Mr. Douze finds
ead them all. na you ‘catl or show anyooe, because they are true picwures and [ do these things with my engine.  In one year from now, [ expect for his engine to do. No one
help but want to own a Gallo- to be alzle tlo send relnew picu:;es of }iificm:t wark 1'm dolnzkfozm:-"enzll:ueh[s just w;imi:g to run :nvl.him]: within 1il.: can afford to do without a
3 g power that | can attach to it, and on a farm there are 50 many kinds of work that can be done better and cheaper, also 2
Wll}'L TI}I‘ Iﬂ:}s: bEr'«'I(.El!:'JlB easier, with an engine. We have our little engine run the washing machine as you see in the pictere.,  1t's so muwh labor snvind machine like the
machine tor the larm or shop. easier 10 sit and watch it do the rubbing, when yon have a large washing.  Some say taey are bard on the washing ma- Galloway Gasoline Engine.
chine, also on the clothes. That is 2 mistake. It is simply 2 matter of gearing. 1M you make it run the machine slow

as by hand, it would be easier on the washing machine and clothes than washing by hand, becausze it uns steady. We

did not buy 4 new washing machine to run with our engine, but just put on an old wheel and geared the engine slow

and there it is ready to rub as many baiches of clothes as you want. 1i you are washing at meal time, it makes no com-

plaint, but just rubg while you sit down and eat. My well is 115 feet deep and it takes a very strong wind to run the

windmill and pump water. This summer I would have been out of water for stock several times if it had not been for

my engine. I pump waterup to my third story also with it. I have a feed grinder which I mun with my engine, it saves

‘ time and expense takiog graia away ftom home to have groand, then the chickens pick up all the waste as you see In

} the pictare. My two-hole mounted Sandwich sheller muns alright with my 5 h, p. Davis (Galloway) Engine. 1 do all

my own wood sawing besides some for my neighbors. I can saw all the wood three men can hand up with my engine.

My engine Is so simple and easy to run.  Always ready. [ can go out any time, tarn the wheel two revalations and it

goes. When | have a cycle to grind, | start up my engine. It rons my emery wheel and does it 50 easy. Boys don't

like to 1um giind stones and | don’t blame them, for with a little more brain and lois less muscle they can accomplish
more. My engine pleases me just fine, and I could not get along without it. Respectfally,

B D. Now 3. FRED DOUZE.
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All the power necessary

Medoc, Mo., Ang. 26, 1908,
You can see mest of what the engine does. [ put extension on
the Ay wheel to mn
emery wheel, fp saw
and planer which gives
them plenty of speed.
Thoe planer and rip saw
ate on the other side of
band saw, both on one
shaft. 1 have 12 inch
wood saw outside the
door, 20 feet from en-
gine. 1also do lots of
wood sawing. The en-
gine has given me
plenty of power o [ar.

Yours traly,
BERT CASS.

A great shop engine.

Gentlemen:

Uses his engine for running all sorts of machinery

West Polnt, lowa, Aug. 22, 1908,
1 have had one of your 2 h, p. gasoline engines installed in my
waorkshop since  Janu-
ary, 1908, and it gives
perfect satisfaction.
You will note that it
drives a scroll saw,
grindstone, wrning-
lathe, emery wheel, cir-
cle saw, throater and
shaper, also many other
things which 1 atach
at times. It bhas oever
given me any trouble,
iz 20 simple 2 child can

Gentlemen:

The simplest engine he
BYer saw

Fenpsylvania.

for furnishing power.,

Notice this enﬁl:ne at work sawing wood, and snow [

on the logs. You can use a Galloway

Gentlemen:

Uses it in many ways on farm.

Dear Sirs:

I received your letter last week.
way) engine last winter and have used her ever since more or less.
grain, cut hay and saw wood with it
bas cansed me $o far no touble.

Will say that we like our engine fine,

mill, feed grinder, eream separator, washing machine and grindstone.

took it to the neighbors last week and pumped water one-hall day with i I

seems to have as much power as any of the high priced l‘l'-‘i.ll'lgﬁ that are in ose
RE

the whole year "round

Chehalis, Wash., June 28, 1905, =
1 bought a Davis (Gallo. F.

She 15 alright.

arcund here, and we would not be withomt .

mn it, and iz the most ecomnomical gaso-
line engine in the community; all those
who have seen it are surprised at the
wark it does and the low cost of same.
Yourg very respectiully,
C. ELLEMBERGER.

Gentlemen:
Will send you
two pictures of
the Davis (Gal-
loway! engine,
taken by one
of my sone. The
engine is a good
one and is the
simplest that 1
have seen, and
does not use
much fael. It
ig the lawest
priced engine in
thege pans of In
the state of

T have used my e:gine
long enough to know that it is the best
englne a farmer can have on the farm
G. 5 SWARTZ

Nitany, Pa., Aug. 19, 1908

Geneva, lows, Sept, 11, 1908,

Diear Sirs: 1 use my engine 10 grind
feed, It does all the work thar | want
it to do on my farm, and | wouldn't do
wilthomt it for anything. It is simple,
easy tooron, and vses bat Hole fael, and
I ean use il SUMMEr oF Winter.

Very traly yours, W. %, REED.
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She lg very simple and
A boy cam mn her and is cheaper than others,
I can grind abouot eight bughels of grain in an hour and can saw a cord of wood
in about 45 or 40 minutes. Yours very imaly,

A. WACKERBARTH.

Gives satisfaction

Eldora, lowa, Aug. 22, 1908,
We have mn a fanning

The Galloway makes an ideal shop

Round Lake, Minn.,
Gentlemen: I run a pregs deill,
saw, disk sharpener,
and a large size sam-
sage mill and have
plenty of power 1o
Bpane. 1 am well
pleased with the en-
gine and the longer 1
Tun it the beuter [ like
I send you under
another cover, a pic-
ture of the engine.

Yours truly,
H., HORTON
1 grind

of the machine they bought
Eskridge, Kan.,

engine

Ang. 21, 1908,

emery stand, large sized grindstome, Tip

His neighbors wish they had a Galloway insiead

Aug, 17, 1908,

Dear Sirs: 1 like the
five horse engine fnc,
Evervone that has seen
it at work says it is a
daisy. It is so simple
and ress as fine. There
are 3 goosd many that
WER. arerunning some
others that il they had

mol those they wouald

get one like mine, so

you can see that it i well liked, It s
the fest of its kind in this wown, It is
fime: it mins my rig fine
and my helper at this

1.I.I'I1t iz cute alzo; she
is a fne young lady,
she sald that it was a
linle daisy, 1 will al-
waysgpeak a good word
for the Davis Junior

Gentlemen:

The Willlam Galloway Company, Waterloo, lowa.
1 The Davis (Galloway) gasoline engine I baught arived in fine shape.
engine and I have had oo trouble with it since [ have had it and am well pleased with the en

Saved $130 by buying a Galloway (Davis) and

It serves evel

{Galloway} fve horee
cngine.

JAMES LUKE,

The Davis (Gallo-
wiy} is the engine for
the farmer. It excells
all others 1 have seen
for simplicity and dur-
ability on the farm. |
mn 3 Galloway engine
Irom moraing 11l night
or even longer i 1
wanted to and it never
troubled me so far. Ii's
jist a cracker-jack.

FELIX “]I.("I.R.

Kingfisher, Okla.,
Aug. 27, 1908,




The dealers wouldn’t compeie with
the Galloway (Davis). This man
didn't believe in buying a $300
or 5400 engine just to make the
dealer a big profii, but boughi a
Galloway (Davis) instead at
$119.50 and got a beiter engine.
This is real proof of the saving
we can make you.

Berlin Center, Ohio, Sept. 16, 1908,

Gentlemen: Abont a year ago [ bought one of youLr 5 h. p. gasoline engines 1o
furnish motor power on a five hundred acre farm, and it fills the bill 1o perfection,
We start our engine 1wo times every day and some days a great many more limes,
and have never had it refuse to stait  Two turns of the wheels almost always start
it. We use 3 dvnamo and no batteries.

We do pretty nearly everything with our engine; wrn a milk separator, chuarn,
pomp water from a well 500 feet awav from the pump for all of ourstock. Woe grind
all our own feed and a good deal for our neighbors and a man brought 600 Ibs, of
corn and wheat 1o be ground a few days ago. 1 ground it for him in just 40 minutes
with a little less than a half gallon of gasoline. I get 10 cents perewt. for grinding.
We also turn a buzz saw 1o saw slove woud.culcnrn fodder with a blower ensilage
cutter which iz rated for an 8 h. p. engine and it handles it 2s fast 35 2 man can
feed 1. We torned a sheep shearing machine with the engine two full days with
five gallons of gasoline. It is cheaper and better power than a man if he would
work for his board, It is ad’a'm! 1o turn the fanping mill, grind stone, and we cul oUf sansage meat by the engine
power. The Mrs. savs, "It is a better job than we have ever done by hand,” 1 krow it is a lot easier,

Tuis engine is doing just as well and juit as cheap as any which we have sean which cost from $300 to $450. When
I bought this engine there were two gasoline engine agents to see me. 1 told them what 1 had ordered and offered to let
them put one of theirs beside this one on wlal and | would keep the one which was most 33"5'“‘“"5( But they did not
care 1o Compete I almost forgot to mention the nicest 1Inng we do with the engines that is 1o enload hay and grain
with glings. There 2 no bother with horges, rope and all in the bam and it always goes up.

You may always refer to me any time and 1 will be glad 1o say a good word for the Giih}'ﬂ'ﬂ'
Yours truly,

. A. JOHNSON.,
Has plenty of power for any use he has for an engine, and it is a dandy

Atwater, Minn., Aug. 17, 1908.
Dear Sir: The Davis (Galloway)
2 h. p. engine | porchased some time
aeo is a dandy, [ use it for pumping,
mnning fanning mill and wood saw,
giving one plenty power for those
machines. 1 also attach it to cream
separator and washing machine as you
can see by the pictures, and in every
way it has proven satisfactory aed

does the work easy.
Yours troly,
B. A. PLYGARE

‘One man’s word is no man’s word.” You
want to hear both sides.
unprejudiced and give the exact truth.

These letters are

His neighbor is ashamed

because he paid $440 for

a 4 h. p. engine when he found

out Mr. Brabhm got his Galloway so cheap, and just as good an engine.
Mr. Brahm wouldn’t trade even up. Costs just 12 1-2 cents to run the
Galloway twice a day for a week. From table of comparison of prices we
quote the average price of a 5 h. p. gasoline engine at the dealers as only
$285. This man’s neighbor paid $440 for only a 4 h. p. engine. You can
see by this something of the unfair prices dealers ask. They will get all
they can out of you every time, and make any price they think you will pay.

Dear Sirs: Please find enclosed photographs which will show you how 1 use my
5 h. p. Davis engine on my place. I am more than pleased with this engine and have had
no trouble since I got it and no repairs but one small spring on the side bar.

I bought my engine last November, 1907, and I would not be without it, I have
all the power 1 need and some to spare. It is easy to start and my wife tends the engine
and separator when I am not around.

I think I have the best and cheapest engine around in my neighborhood. My neigh-
bor has a 4 h. p. that he paid $440 for and I would not trade with him and my engine
runs just as good as his does. My engine is rated
5 h. p. and can pull anything I have tried to pull with
it. 1 run this engine twice a day and use one gallon
of gasoline a week and this gasoline costs me 12}¢ a
gallon. This is certaln? cheaper than running my
machinery by hand, and besides this engine runs it
better than I could.

Besides the cream separator, 1 oge it on my feed grinder, which
grinds 40 bushels per hoor and it runs a seven foot elevator to carry the
feed away. 1 alsown a two-hole comn sheller, 350 bushels a day, and
ran 2 gilnd stone, and a sixteen foot elevator to carry the graln to the
upper bins. Ron a ten |n|.l1 bozz saw and fanning mill and my engine
does all tals work a1 one time, except the feed grinder which takes a
litile more power. | have almost a country mill.

I would not sell my engine at any price and 1 think every farmcr
should have a Davis (Galloway) gasoline engine on their place, for
they can depend on them to do their work,

Wishing you a great success in the futare, 1 remain,

Very truly yours, CHARLES BRAHM.

Hope, Kans.,
Sept. 14, 1908,
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The slickest thing to saw wood with he ever saw
Northwood, lowa, Aug. 20, 1905.

Gentlemen: 1 see
from your letter yon
wanted to know what 1
thought about the Davis
(Galloway) Gasoline
Engine. It geems to be
the dandiest engine and
it works very nicely, 1
wonld oot sell it for
twice what I paid if 1
coula not get another
one. It is the slickest
rig o saw wood with
that I ever saw.

Yours very traly,
LEWIS TUFTEDAL.

Pumps from a well 143 feet deep without a murmer

Gentlemen: In regard o working power of the Davis Ir. (Galloway) 5 h. p.
engine, will say it furnishes more power than any other same rated h. p. gaso-
line engine 1 have seen.
Does all the work I
have used it for very
satisfactorily. 1 have
used it to saw weod,
grind feed of all kinds,
and grain, and pump
water. 1 grind feed and
pump water 3t the same
time. It pumps waler
from a well 143 [ deep
and the pump pulls
pretty hard.

test of It was in sawing wood.
our stock, These are the only thing
use it to shell corn and grind feed.

It is good to see it ma 0 steady.

He knew nothing about a gasoline engine when he
bought his, yet has had no irouble whatever
in starting and running his engine

Dougherty, lowa, Sept. 17, 1908,

Gentlemen: We have had our gasoline engine since last May.
i We use it nearly every day to pump water for

< we have used it for yet, but we expect to
We knew abselutely nothing abom gasoline
engines belore we purchased this one. We are well pleased with it so far.  Just
twrn the switch of the battery and let in the gasoline, open the cylinder oiler,
and turn the wheels aboat three or four times around and off it goes at the wark. Davis (Galloway) en-
We would have taken a piciore of it attached

After a careful study of gasoline engines he chose
the Galloway (Davis)

Qakdale Farm, Perkins, Okla., Aug. 22, 1908,

Gentlemen: 1 will say this in favor of the Davis Jr. (Galloway) 5 h. p. Hand
Partable Engine; it is all right.  1ts size is right, will pump water, mn a separ-
ator or it will saw wood or grind feed. Yes, and 20 w
30 bushels per hour. Its weight Is right. It Iz heavy
enough 10 be substantial and stand the strain, and light
encugh 10 be moved either by one or two men or by a
horse. The simplicity is right, in fact the simplest of
all, the least triggers, springs and catches o get ow of
order. The consumption
of oil is very small. 1
think [ amsale lo saying
that one gallon per aciual
h. p. per ten hours will
carcy it under 3 heavy
load, therefore oil con-
sumption is very small.

I made a careful study
of gasoline engines for
some time before buying
and at last decided on
the Davis Jr. (Galloway) 5 h. p., because it is best and the price is right.

Respectiolly, CLYDE A. OSTRADER.

our it A years' hard usage proves the Galloway O. K.

Remsen, lowa,
Aug. 24, 1908.

Gentlemen; Have
used one of your 14 h. p.

gines for about a year
and have not found any

Yours respectfully,
ROY A. KEPLER.

Aron, III.,

1o the pump, but it is hard 10 get one in the engine housé as there is not room
enough. We use onr 2 h. p. engine at a well in our pastare, We built a little
house for it there, & ft. square, and 1 go down there about every day and pump
the tank full, and it does not take but a little while to pump for 60 head of cattle.

fault with it go far, and
as for power it is cer
tainly O. K. for it is al-

Aug. 15, 1908,

The Galloway proves to be the best engine for general farm
work they ever saw

Owen, N. 1.,
Sept 14, 1908,
Gentlemen:
1 herewith en-
close two pho
tographs of my
5 h.p. portable
wood saw out-
fit, purchased
last December,
ready flor use,
which has given
entire satisfaction, and has been
prongunced by those who have seen
it, the most complete machine for
doing general farm work they ever
saw. It staris easily, operates with-
out tronble and is most economical in
BYELY Wav.
Very truly yours,
GEORGE FERGUSON

Yours tialy,

The Galloway easy to run
Eyota, Minn., Avg. 17, 1908,
Gentlemen: It does not need an expert
io mount and ren this eagine, It is not
even staked down except in front to hold
the belt. It will run as cheap and is far
more simple than engines that cost twice
as much, and is as easy 1o ron as 2 mow-
er or other farm machinery. 1 have mun
a 20-inch wood saw to its full capacity.
ROBT. E. RICHARDSON
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L. N. LOCKWOQOD.

ways ready to do lis
work. | use it to shell |
corn and also grind feed
and | mus say it is a good engine and 1
can cheerfully recommend it.
Yours sincerely,

J. P. GRAGE.

Runs four big shop machines with his 5 h. p. Galloway engine

Richland, Ia., Aug. 24, 1908,
Gentlemen: 1rmun all four
machines at the same time,
groover, planer, rip saw and
sanding drum and have
plenty of power and 10 spare.
As for simplicity and ease of
operation, your engine is
second to nong. I used a
high priced engine three
years before buying »ours,
and I have less trouble start-
ing and operating your en-
gine than the one 1 had. If
1 was to buy another, I
woald buy the Galloway.
J. N, COOK.




Some good reasons why the Galloway is the best
engine on the market

Hopkinton, lowa,

Aug. 34, 1908,
Gentlemen: 1 would
rather refer anvone 1o
the Davis Jr. (Galloway)
tiagaline Engine than
any oiher on the markel
ivr several reasons. First,
becavse It s so well
constricted that any un-
skilled person can ope-
rate it. Second, because
it wees less gasoline than
any other engine of the
same rated power 1 have

ever seen.  In talking
about rated power  will refer you w0 our § b, p. Davis Jr. (Galloway) engine
pulling a 34-inch rip saw and it does s work I, Insumming this all together
the Davis Jr. (Galloway) engine in my estimation will take the honors for the best gasoline engine
on the marker for simplicity,
economy and rated power

i W. K. BLANCHA
We helped W, B, Blanchard

saw wood, We sawed twelve
cords of wood in two kouss and
twenty minutes with half a gal-
lon of gagoline. It is the best
engine on the market.

James Dums.

L. M. WiLLARD,

CHARLES Dunn,

Joux J. Rowmey,

ROBERT NIRTERT.

Engine worth three
times what he

Just see what he saves in the way of labor

/ purpose

am running a pump, feed cutter, separator, grinding stone, and wood saw with this
ne. I have saved §130 by buying the Davis &

paid for it. In
other words an
engine of any
other make

BSOLMERS GROVE, WIs., Sept. 14, 1908,

BASMUS JOHNSON,

would cost him

three iimes as
much as his
Galloway En-
gine cost him

Dulmb, Mian.,
Aug. 26, 1908,
Gentlemen: Enclosed
find phatographs of my
5 h. po Daviz (Galloway)
Engine. We were press-
ing hay while the picture
was laken; but it iz a
poot picture. The engine
does fine work and it is
waorth three times the

price 1 paid for it.

Yours very truly,

JOHN J. ZEIGLAND.

Gentlemen:

1t will tun the w
growl either, more than any man would do, 1 am sure.

He thinks no [armer can afford to be without a
Galloway Gasoline Engine

Cedar Falls, lowa, Sept. 16, 1908,
Have had the Davis (Galloway) engine about a year and find
it is the best and cheapest power 10 be had on the farm, and think no farmer
can afford to be without one. We use it for grinding feed, shelling corn, sawing
wood, pumping water and ronning the washing machine.
and stop it as casy as | can, which is sufficient proof of how easy it iz to operate. and 18-t
aghing machine all day for less than two cents an howur and not Ineh
L. E. HANSON.

Clay Center, Nebr. Aog. 16, 1908,
Gentlemen: | am using the engine
for manning machinery in my black=-
smith shop. Am mnning a trip hammer,
emery stand, disk sharpener, lawn mow-
er, grinder, press drill, and a 16 pound
blower. 1 like the engine very much.
So far it has not given me any trouble,
I have a Davis Jr. {Galloway) 5 h. p.
It's a good engine alright, and 1 would
advize anyone who wants an engine of
the size of mine, that they will make
no mistake in getting a Davis Jr. (Gal-
loway, J. C. WARD

Twelve vear old daughter
starts it

Poweltan, I11., Sept. 8, 1908,
The Davis {Galloway) Gasoline En-
gine | purchased in Febmary, 1908, has
given excellent satisfaction. 1 use it w
mn 3 disesharpener, corn sheller, and
Corn Belt feed mill and emery wheel
for which It furnishes plenty of power.
It is sozimple in cor stmction and of such
case of staning that my 12-year old
daoghter can start and mn it 1 can
recommend the Davis (Galloway) engine
10 all who wish an efficient engine at a
reasonable cost for general work.
WILLARD McFARLAND.
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My wife can stan

The Galloway is all the power necessary for this
large blacksmith and machine shop

Moors Forks, &, Y.
Aug. 20, 1908,
Gentlemen: In answer
w your request 1 am
sendimg you under sép-
arate cowver photographs
of my engine ag 1 use 0t
in the shop.  As the pic-
ture shows, we use oug
engine in a general
blacksmith, carfiage and
machine repair shop. It
runs a 12 ft. 17+in. swing |
iron lathe, trip hammer,
emery stone, saw gum-
mer, drill and Challenge
feed mill on first Aoorn
h rip saw, 16-
planer, 26-inch
band saw, boring and
tennon machine, and 12
fi. 30-inch swing wood
lathe, and cider mill (capacity twelve bamels a day), on second foor; also use it for sawing my
wised, using a 30-inch saw with &6-pound balance wheel and ron 1240 revolutions per minute and
bury the saw foll depth in maple and not check the little engine.  This I can vouch for by six
men who helped me; we cut hard maple 198 inches thro, measured on the cut. 1 can also put the
belts on every machine in the shop except the feed mill, and with 2 man at each, the lile engine
will pull it with apparent case, which I think is very good.  As far as power is concemned, no farmer
need be afraid to buy a Davis (Galloway) § h. p., for it will do all he will ever need in the line of
threshing, sawing wood, or grinding feed, and no mechanic whe tries to be ap-to-date at all can aford
10 be without one, they ate €0 near fool proof that any novice or man of ordinary intelligence can leamn
1o run and care for them in half an hour easily.  In fact there is nothing you can make go wrong un-
less thre extreme earclessness.  The foel consumption is very low, as I have repeatedly tried it and
can saw wood of do ordinary work in the shop for ten hours on three gallons of 74% gasoline which
costs us now 17¢, which 1 call cheap power. The water pot is also wery far ahead of the old fashioned
tank and pipes, and my engine mns just as cool ag any tank cooled one around here, and there are

several standard makes doing serviee here. Respectlally yours, FRED L. ROWE.

He has owned another make of engine. He says the Galloway
3 h. p. engine is as strong as other 7 h. p. engines
Stanberry, Mo., July 6, 1908,

Gentlemen: In reply 1o yoar
inquiry as to the kind and
natire of work done with my
5 b po Davis {Galloway) En-
gine. [ received my engine
last November, 1907. 1 am
perfectly satisfied with it 1
uge 24x6 inch polly en the en-
gine. Imn a cord wood mill
with 26-inch saw and use a 6x6
inch pulley on saw. [ saw cord
wood twice in two, at the Tate
of 1hree o five cords per hour,
I also chop feed, crezh com and
an the same time grind 10 bush-
els of com on an B-inch buam.
That makes 20 bushels per
kour and have plenty power.
My engine is as strong as other
gasoline engines rated 21 7 h. po
I just old one befose 1 bought
this one. 1 can saw all the
wodnd as fast as they can get It
o me. [t is easy to stam and
operate. GEOD, A, SAGER.




TheNEWGalloway ,}_.Send Foi- 'l‘he?e Two

Catalogs ” THE GALLOWAY

Cream Separator

Five Sizes—200 to 900 Lbs. Capacity

$33.5{]

FREIGHT
PREPAID T HE GALLOWAY is the most moders and ad-

Let us'save you from 325 to $835
on the separator you buy

vanced separator on the market today., Itis
the only strictly standard, high-grade separa-
tor selling direct from factory 1o farm. It
has every advanced feature found in other leading high priced machines, with
several new features distinctly it own and found in no other separator made.
We are very enthusiastic over our separatars and do not hesitate to put them out
in competition with makes selling at twice our price. .

The Galloway is equipped with large capacity. low-down supply tank. The
gearing is enclosed, dust proof and perfectly safe. The bowl is the easiest
eleaned bowl in any separator and there is no better skimmer.

Gearing Runs in Oil

The Galloway is the only entirely seli-oiled separator in the world, The
mafin gearing and bowl spindle is bathed in ofl. This makes the Galloway by far the best separator on the lr_-aﬂu_-{
today and worth $10 to $25 more than any other standard separator selling at twice our price. [In_ I{afll.rd '."."_‘l
feaiure is the greatest single improvement made in the line of CIEAI. SEPArater construction in over Len years. T h:sun;:ln:a
bathed in oil gearing feature not only insures always plenty of oil but is 2 mechanical puarantee of long life 10 the ma-

chine., Our new catalog sets forth this great feature at length,  Send for it

Révolving Supply Tank

This is another featare which is found in the Galloway alone and, next to our bathed in oil feature, the biggest single
advanced improvement made in a cream separator in years. It adds much to the convenience in operating and hapdling,
and cleaning of the separator parts. When the skimming is being done, the supply tank locks firmly in position with
inlet spout directly over center of feed cup.  When skimming is over, just unlock and swing supply tank on hinged socket
out of the way—take bowl apart in bowl clamp and wash all parts in supply tank—right in the IIlillh!I?f'. Save all extra
steps and extra labor of washing and cleaning wash pansg, ete. This is the greatest feature ever devized for a separator.

Adjustability

This is a matter not much referred to by any other manufactarer of a separator, because few of their machines are
really adjustable. The new Galloway is adjustable in every
way and it does not take a minate 10 make every adjustment
in the machine, as they are all in plain sight and easily gotten
at. In every way, $tyle and manner the Galloway has laken
the lead in advanced separatof construction. You could not

PRICES ON SEPARATORS

FREIGHT FEEFALIX

buyz better machine at any price ag there is none as good. r"'lo- g:zil]t;;? s!:;’raugo
P this for yoursell. Just send for one on thiny days® trial . s T 350
and test it out in competition with any other separator. That 1 e ib; e
is cerfainly a fair and square offer. Then I will gladly leave i it sl A
it 1o you to decide what machine 1o buy. Send for my latest 16 i P+

separator catalog describing it fully and setting forth its ad-
vanced, original features.

Save $10 by Our Special Combination Offer

Save time and labor by baying a Galloway Gagoline Engine 1o mn your separator.  We are making this exeeptional
offer as a special inducement to intreduce our great |'lhlh1!!‘!|l;|li¢lll arrangement.
The regular price on our two machines and extras complete is §178.00,

Here 15 what our offer includes—

Style D 5 h. po Galloway Gasoline. . .oocoriiiiiiin cronniecann $119.50
No. 14, T00-1b. capacity Galloway Cream Separator. .. ......-... 54,50
Polle¥ «cocveesunnnanpanssssnsnsnnsnannsrannns S S e 4.00

Our Special Combination price, only... -cooooriiiiiiiiias rans

Remember, the Gallo-
way fis the only srictly
standard separator that is
being sold direct from man-
ufacturer 10 user.

There are other concermns
claiming to sell 2 high grade
machine this way, but they
are nothing more than job-

+rs and a ‘comparison of

r gut of date machines
Ye new, modern Gal-

" that is neces-

inrity
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e — Manure Spreadel‘
559

Four Sizes—With or Without Trucks
WITHOUT

Let us save you from $50 to 5100
on the spreader you buy
TRUCKS

_50 to 710 Bushels Capacity—2 Horses

HE GALLOWAY is the ~only

successful wagon box manure

spreader ever made. Woe sell them complete with

trucks or just the wagon box attachmenit aithout the
gear.  Our wagon box attachment will fit-any ordinary
truck or common wagon gear. It is light enough to easily
be moved off and on trucks by two men or by ose man with
tackle. Its capagity is fifty bushels when carrying full load and two light horses can
handle it easily. Our wagon box attachmerit on account of the wagon reach re-enforce-
ment—double drive chains and wonderfully simple roller feed is by far a stronger and
more durable spreader than the Jarge horse killing kind.

Only Endless Apron Force Feed Spreader in the World

Our simple force feed attachment to our remarkably simple endless apron conveyor is
alone enough to make the Galloway a better machine, regardless of price, than any other
spreader made. You will say, as our thousands of satisfied customers scattered through
every state in the Union say, that the Galloway is the greatest spreader human brains and
genius ever produced.

The Galloway gearing is adjustable at every point. The overhanging metal shelf
prevents the manure getting into the gearing. Our spreading steel rake supports permit of
the load going back to beater unobstructed, reducing draft on the horses. Our four feeds
regulate the spreading from six to twenty-four loads to the acre. Our adjustable mud lugs
are easily and quickly attached to almost any width tires. The completeness and yet re-
markable simplicity of the Galloway spreader astonishes every man who sees it. The
Galloway is not like other spreaders but has a dozen or more features never found in any
other make of spreader. That is why it is today such a remarkable success and is more
widely talked about than any other farm machine introduced on the farm in the last ten
years. But our greatest feature of all is this great new improvement:

Our New Roller Feed

W have succeeded right from the start in equipping our spreaders with the simplest gearing ever put on a spreader,
but it remained for our roller feed w reach the elimax.  We believe it iz the heighth of perfection in every way in
manure spreader gearing construction. It i 20 simple you will wonder what there is to it.  Our competitors long ago
gave up in despair uying 19 keep up with us in improved spreader construction and today are simply amazed at this piece
of mechanical genius. It is a patented device found only on the Galloway spreader and makes our machine folly $25.00
supetion 1o any other make of spreader, yet we have not raised the price on our spreader one cent, but put this roller feed
on every machine that goes out of gar factory withont exira charge.  All parts w it are malleable as well as practically
every part of the entire gearing in the machine. The mechanical gearing of the Galloway weighs bot ffieen pounds all
told. Gearing of other makes using cheap grey iron castings weigh 200 to 400 pounds.

That's our great saving in the weight of our machine. | But why not send for our special manure spreader catalog,
explaining all about the Galloway and shewing fully the many peinis in which it excels. It's the cheapest in price and
best in point of mechanical excellence.

Remember, the Galloway manure spreaders are sold on exactly the same liberal plan and are backed by the same
strong, iron-clad goarantees as our gasoline engines.  You can try one on & thiny days’ absolutely free trial.

‘Send for our spreader catalog today

PRICES ON SPREADERS
F. 0. B. Walerloo

M™o. 1. 50-bushel Spreader fits narrow
track gear, 4 feet & inches and 38 inches
wide BOX «ccceceraraiiaaaien onaa . 550,50 -

No. 2. 50-boshel Spreader fits wide read
gear, 5 feet 2 inches, 38 inch box. ... §59.50

No. 3. 60-bushel Spreader dis wid * 1read
gear, 5 feet 2 inches, 42-inch box- - . . $64.50

No.4. 70-bushel Spreader, complere with
large standard wide tread 4 inch tire trucks,
force feed, mud logs, whifletrees, neckyoke,
ete., complete. ...... . R £105

Let us quote a delivered price on all sizes.




Effective Novemher 15, 1908 Subject to change without nolice

Price List of The Galloway Gasoline Engines

All Prices F. O. B. Waterloo, lIowa

Remember When you buy the Galloway Engine, you buy an engine that has been worked upon by engine experts for fifieen years, and they have been
perfected in every way possible. They are without 2 question the simplest engines built today, barring none. There is nothing abeat them that
is complicated, and not only ate they simple, but they are durable and efficient. Every part of these engines is made of the very best material that money can buy.
That is the reason why we send them out on thirty days’ free trial. Not only that, but we guarantee them for five years.
When we build these engines in our factory we build them right in the first place realizing they are sold by mail, on thirty days' free trial, and it is unprofitable
to send them out unless they are ahsolutely right before they ever start. For this reason you get better engines than are made by other factories selling through dealers.
These prices are absolutely factory prices. Order direct from our factery, and you save from $50 to $300, according to the size enpine you order.

AcTuaL RevoLu- FricTion CLurcH 4 i
STYLE BorE AND Drive PuLLey SuirpInG| FLoor | Case Banx | Half Cash
STYLE Horse TIONS PER ULLEY
No. Powxe. MINUTE STROKE T T DI.\M.P Face WEIGHT | SPACE Price | DerosiT | Ball Nole
A Stationary Vertical 2 400 4 In. 61In, 8 4 500 24x26 | $59.50 | $ 61.50 | § 65.50
W :' Hcrriz?ntal 2% 350 4 * 7" 8 4 600 24x30 78.50 | B80.50 | B86.50
D ) 5 325 58 ¢ 10 ™ 10 8 975 30x48 | 11950 | 121.50 | 131.50
C H . 5 325 5 % 10 ¢ 1¢ 8 950 30x48 | 11950 | 121.50 | 131.50
I " “ 73 290 6t % 10 v 12 10 1640 36x49 | 205.00 | 207.00 | 226.50
L e i 10 275 Y I 16 12 2100 60x40 | 265.00 | 267.00; 291.50
O .:‘ = 15 230 8 " 16 20 I 14 3245 80x48 | 350,00 | 352.00 | 385.00
Q : “ 18 210 s 22 1 16 4320 92x56 | 450.00 | 452.00 | 495.00
S by b 22 200 (10 ¢ 18" 24 16 5220 |104x65 | 500,00 | 502.00 | 550.00
U ¢ ¢ 28 185 (11d " 20 “ 30 20 7245 |132x92 | 650.00 | 652.00 | 715.00
The Galloway Line of Portable Engines
B Portable Vertical 2 400 4 In. 61In ! 3 4 625 $69.50 157150 | $ 76.45
X # Horizontal 23 350 44 ¥ 7" 3 4 700 89.50 | 91.50 98.45
E Hand Port, Horizontal 5 325 5 Y 1 10 8 1125 130.50 § 132.50 | 143.50
G [Home ™ it 5 325 5 " 10 26 6 1650 162.50 | 164.50 | 178.75
H |Portable 4 73 290 68 * 10 “ 26 6 2830 270.00 | 272.00 | 297.00
M ¥ o 10 275 7. 4 a2 28 6 3700 350,00 | 352.00 | 385.00
P o i 15 230 8" 1o “ 32 8 5220 440,00 | 442.00 | 485.00
R il W 15 210 9 * 17" : 35 10 6035 550.00 | 552.06 | 600.00
T H # 22 200 w " 18" ] 36 111] 6800 585.00 | 587.00 | 643.50
Portable Sawing Outfits
F Sa{w Qutfit Hm’iz‘gntal 5 325 52 In. 10 In. |Saw 24 in. 26 6 2000 55192.50 $194.50 |$211.75
K * * 7t 290 ot " 10" *oop 26 6 3300 305,060 | 307.00 | 335.50
N “ s ) 10 275 Toodk 19 M “ong o 28 7 3800 385.00 | 387.00 | 423.50

Whiffletrees and Neckyoke $2.00 Extra on All Horse Portables

Please notice that the specifications given ahove on Styles I, L, O, H, M, P, K and N do not correspond with the
specifications given on pages 27 and 28 of our Engdine Catalog. The specifications given above are correct.
portant Notice. Notwithstanding the fact that our prices are lower than any other manufacturer charpes, we wish to call your attention to the fact
that we come right out and tell you the actual horse power, speed, size of bore and length of stroke, and shipping weights.
he Bore and Stroke Count. Some other manufacturers over-speed their engines 25% and raise the horse power rating and the price accordingly.
The Galloway Engine is not over-speeded; the horse power rating is correcr and is certified from actual brake tests made on the testing block in our own factory.
Any time you want to, you can gét the actual test which was given 1o your own engine. Qur engines will all develop more horse power and do more than we claim

for them in their rating.
THE WILLIAM GALLOWAY COMPANY, Waterloo, Iowa



